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JOINS THE NATIONAL BODY 


NEW JERSEY ASSN. IN LINE. 
Organization to Fight Rebating and 
Other Evil Practices—Appleby 
Elected President. 


1. Your Committee has given care- 
ful thought to the matter of dates for 
the annual and semi-annual meetings 
and has conciuded to recommend to you 
that the third Thursday in February 
and September, as now provided for, 
and that the February meeting be the 
annual meeting. 

2. We recommend that the secretary 
send printed notices of the meetings 
to each member of record ten days 
prior to such meeting, and that the 
notice be accompanied by a bill for any 
unpaid dues, and that he shall report 
to the next meeting the amount of such 
dues received and from whom. 

3. We recommend that a member of 
this Association be appointed by the 
president from each county in the State 
to report monthly to the secretary the | 
names of any companies, agents or) 
brokers who are acting contrary to the | 
practices and purposes of this Associa- 
tion. It being understood that the said 
appointee shall at the same time can- | 
vass his county for new members. 

4. Resolved that the members of this | 
Association shall not do or cause to be| 
done anything that will tend to de- 
moralize or otherwise lower the stand- 
ard of proper practices of fire under- 
writing, and we furthermore agree to 
co-operate with the National organiza- 
tion in securing the best possible re- 
sults. 

5. We re-affirm the resolution former- 
ly adopted deprecating the giving of 
more insurance on any risk to any com- 
pany than their net line, whére there 
ere other law-abiding companies co- 
operating with us who are open on a 
fine on the same risk. 

6. This Association respectfully calls 
the attention of the National organiza- 
tion to a very grave condition of affairs 
in this State that needs attention that 
will be most effective. We refer first 
to the matter of overhead writing which 
we have endeavored to correct, but 
there are yet some places where the 
evil is to be eliminated. The matter 
of closing up dual agencies writing in 
the same territory is one of the great- 
est importance and demands the proper 
attention of the National Association. 

7. We heartily welcome the comple- 
tion of the work of the National Asso- 
ciation in their preparation of uniform 
blanks, and we pledge them our sup- 
port and hearty co-operation in that 
direction. 

8 Resolved that we tender to Hon. 
T. Frank Appleby and the citizens of 
Asbury Park and all the resident agents 
in this vicinity, our appreciation of the 
hospitality which has been so generous- 

(Continued on page 14.) 








DIRECTORY OF DEPARTMENTS 
Life Insurance. . . 

Industrial 
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Organized 1853 


THE HOME 
Insurance # Company 


New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1910 

Liabilities (including capital) 

Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves... . 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


$27 ,307,672 
14,924,836 
1,200,000 
11,182,836 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 
and Mercantile 


1866 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 


Entered United States 


Insurance Co. 











Casualty & Surety............ 


JANUARY ist, 1911 


The Pittsburgh Life & Trust Company 


Will open several states 


Do you want a General Agency ? 


$23,000,000 
75,000,000 
4,000,000 


Assets more than ° 


Insurance in force more than 


Income more than 


W. C. BALDWIN, President 
Address Home Office, Pittsburgh, Pa. 


$3.00 a Year; lic. per Copy 


LIFE PRESIDENTS GATHERING 


| PROBLEMS TO BE CONSIDERED. 


Method of Securing Recruits for Field 
Forces and investments Are Topics 
Scheduled. 

ss baaieeiels 

A program replete with timely topics 
| scheduled for discussion is being pre- 
| pared for the fourth annual meeting of 
| the Association of Life Insurance Presi- 
dents, to be held at Chicago Friday and 
| Saturday, December 9 and 10. General 
| Manager Cox is endeavoring to make 
the affair so attractive that none can 
afford to be absent. 

One of the practical topics to be con- 
sidered is the best method of securing 
| desirable agents. This is a subject of 
special interest, not only to executives 
but also to field managers. A letter 
now being sent to invited accom- 
panying a copy of the preliminary 
program, contains the following: 

“One of the problems of the life in- 
surance business to-day is found in re- 
cruiting the field forees—the men who 
spread the gospel of protection for the 
home and who write the business. This 
is a difficulty experienced by every com- 
pany whether large or small. It is hoped 

hat practical solution will be 

out in the discussion of this 
subject which has been arranged for 
the first day of the meeting. Executive 
officers of companies and agency man- 
| ®gers will relate the nature of the trou- 
bles they have had in this respect and 
some will explain how they have recent- 
ly overcome this situation to a certain 
extent. Representatives of universities 
| Prominent in the vocational training 
| movement in this country, will tell what 
institutions of higher learning are ac- 
complishing in the professional training 
of men for business positions. and prob- 
ably the way will be indicated for a 
more practical direct application of this 
method of instruction with respect to 
the life insurance business. It is hoped 
that the officers of all companies will 
come prepared to join in the general 
| discussion and thus add the benefit of 
their experience and thought to this im- 
portant subject.” 
The investments made by trustees for 
|life insurance policyholders, savings 
banks depositors, etc., is another sub- 
| ject which will receive attention at the 
| meeting. It will be broadly discussed 
|in a paper by Prof. James Laurence 
| Laughlin, of the University of Chicago, 
|} who is an economist with an interna- 
tional reputation. 
| State and national sanitarians will 
| deliver addresses in connection with the 
Association’s campaign for the conserva- 
| tion of human life. 
| The program,. so far as has been ar- 
|ranged, is as follows: 

FRIDAY, DECEMBER 9, 1910. 

Morning Session 10.30 O’Clock. 

Opening Remarks by the Chairman— 
Paul Morton, president Equitable Life. 

Addresses of Welcome—Hon. Charles 
S. Deneen, Governor of Illinois; Fred 
W. Potter, superintendent of insurance 
for Illinois. 

Response—D. B. Craig, vice-president 
Volunteer State Life, Chattanooga. 
Educational Forces in Life Insurance. 

“Vocational Training and Its Future,” 
Edmund J. James, LL.D., president Uni- 
versity of Illinois, Urbana, T11. 

“Nature and Extent of Life Insurance 
Instruction in Colleges and Universi- 
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ties,” Robert Lynn Cox, general counsel 
and manager, Association of Life Insur- 
ance Presidents. 

“Insurance Education in Europe,” 
Henry Moir, associate actuary, Home 
Life Co., New York. 

Afternoon Session 2.30 O’Clock. 

“Life Insurance as a Life Work for 
College Men,” Edward A. Woods, man- 
ager Pittsburg agency Equitable Life. 

“The College and What It May Do 
for Life Insurance,” George T. Dexter, 
second vice-president, Mutual Life, New 
York. 

“The Systematic Training of Agents,” 
Sylvester C. Dunham, president Trav- 
elers of Hartford. 

“Opportunity for Women in the Life 
Insurance Business,” Mrs. L. C. Rawson, 
vice-president, Des Moines Life Insur- 
ance Co. 

General Discussion to be led by 
Wilson Williams, general field superin- 
tendent, Security Mutual Life, Bing- 
hamton, N. Y. 

SATURDAY, DECEMBER 10, 1910. 

Morning Session 10.30 O’Clock. 

“The People’s Investments,” Prof. 
James Laurence Laughlin, University of 
Chicago. 

Life Extension Work. 

“The Fight against Preventable Dis- 
eases,’ Dr. Eugene H. Porter, New 
York State Health Commissioner, Al- 
bany, N. Y. 

“Modern Sanitation,” Dr. Alvah H. 
Doty, Quarantine Commissioner, Port of 
New York. 

“The Work of the Census in Vital 
Statistics,” Dr. Cressy L. Wilbur, Chief 
Statistician, Vital Statistics, U.S. Census 
Bureau, Washington, D. C. 

Report of the Life Extension Commit- 
tee of the Association of Life Insurance 
Presidents, George E. Ide, chairman, 
president, Home Life Insurance Compa- 
ny, New York. 





NEARLY $8,000,000 AHEAD. 





Mutual Benefit Making Substantial 
Gains—Mr. Drew’s Observations 
in the South. 





The Mutual Benefit Life is making 
good gains for the year 1910 and will 
commence the month of December with 
increased business for the first eleven 
months of the year of about $8,000,000 
more than during the similar period of 
1909. A most satisfactory feature of 
this record is the fact that no pressure 
has been brought by the home office to 
accomplish the results. 

A. A. Drew, superintendent of agents, 
recently returned from a trip South and 
reports conditions as being most satis- 
factory at every point visited. The 
boom in business Mr. Drew attributes 
to the prosperous condition of the coun- 
try along permanent lines rather than 


temporary advances in values. There 

also a recognition | that no investment 
is more permanent in character nor 
more effective in accomplishing the 


purpose for which it is intended than 
life insurance. 

Mr. Drew suggests that the two weeks 
from November 21 to December 3 be de- 
voted especially to jewelers. He says: 

“They know the advantages of good 
goods, with real merit, and should, 
therefore, the more appreciate the Mu- 
tual Benefit, which is in life insurance 
all that the finest trade mark can repre- 
sent in gold and silverware.” 

He also suggests the desirability of 
commencing now to close up all pend- 
ing business so far as is possible, thus 
affording an opportunity to commence 
the year 1911 with a clear slate. 








To Manufacture Automobiles. 





Berton B. Bales, for the past three 
years general manager of the Inter- 
Southern Life Insurance Company of 
Louisville, has tendered his resignation 
and will take charge of the business of 
the American Automobile Manufactur- 
ing Co., a plant which is expected to 
employ about 700 men. Mr. Bales is 
president of the Company. David Meri- 
wether, a director of the Inter-Southern, 
will act as general manager until the 
next annual meeting which will be held 
in January. 


CONSERVATION OF INSURANCE 


AN IMPORTANT PUBLIC SERVICE. 








President Morton of Equitable Life 
Calls on Field Men to Reduce 
Heavy Lapses. 





President Paul Morton of the Equita- 
ble Life Assurance Society, has ad- 
dressed a letter to its agents asking for 
co-operation in a movement for the con- 
servation of insurance. He calls atten- 
tion to the initiative taken by the Soci- 
ety many years ago in a practice which 
made a life insurance policy upon be- 
coming a claim parallel with that of a 
bank draft when it came to payment; 
to the system adopted by the Society 
of investing assets in localities con- 
tributing them; and to other reforms 
inaugurated by the Society, and he be- 
lieves that a great opportunity presents 
itself in united effort to retain on the 
books of the Society insurance now in 
force. 

He calls attention to the rate of ap- 
preciation of life insurance manifested 
by the American people, but is not un- 
mindful of the heavy lapse ratio as 
compared with business in force in 
other countries. Often the reasons for 
‘lapsing are trivial and he believes a 
campaign of education will do much to 
prevent a waste which has proved cost- 
ly to persistent policyholders. In seek- 
ing the co-operation of agents, Mr. Mor- 
ton says: 

“If all our general, and local agents, 
will unite in a campaign of education, 
and in an earnest endeavor to keep out- 
standing insurance on the books, they 
will render an important public ser- 
vice, and will gain an enormous per- 
sonal advantage. For the permanently 
successful agency is the one which is 
supported by a loyal army of policy- 
holders; and any agent is short-sighted 
who concludes that his time is wasted 
if spent in persuading members of the 
Society to keep their policies in force. 
It makes no difference whether these 
policyholders are clients of the particu- 
lar agent or not. The man who has 
been insured by some other agent and 
then surrenders his policy can do you 
as much harm as a deserter from your 
own ranks. In the army the most se- 
vere punishments are for desertion. 
This is not simply because the services 
of the deserter are lost, but because his 
example has a demoralizing influence 
on those who remain, and because he 
sows dissension wherever he goes. 

“No agent can hope for permanent 
success unless he secures public confi- 
dence in the community in which he is 
working, and every deserting policy- 
holder in that community will exert an 
influence which will tend to retard the 
growth of public confidence. 

“The very act of surrendering a 
policy prematurely suggests the infer- 
ence that the policyholder is dissatis- 
fied. The maintenance of a policy, on 
the other hand, indicates satisfaction. 

“Surrendered policies influence no 
new insurance, while a matured endow- 
ment, or a death claim paid, are utilized 
by every competent agent in extending 
his business.” 





Extends Limit. 

The Fidelity Mutual Life has extend- 
ec its rule as to the limit which will be 
carried on one life without re-insurance 
as follows: 


Ages. 
kU Sera eT $50,000 
ee Sd 0d. bse ele a0 ive deceased Ok 35,000 
re ee ee ee ee 25,000 
SE Pee ee eee 10,000 


No policies will be issued on ages 
over 65. 





Salaried Agency Supervisor. 





In our issue of this week a progres- 
sive New York agency firm advertises 
for a young man to act as salaried 
agency supervisor covering the States 
of New York, Vermont and New Hamp- 
shire. The agency now has a strong 
corps of solicitors and over 10,000 
policyholders. 








Austin, TEXAS. SEPTEMBER ion 


Aprnove 





ee OF DEPOSIT. 


Received of Great Sentiens Life Insurance Company 
Five HUNDRED THOUSAND Dottars ($500.000.00) 
# INAPPROVED SECURITIES « 
THiS DEPOSIT 1S MADE INCOMPLIANCE WITH THE PROVISIONS OF CHaPTER 108 
Section 38 InsuRANCE LAWS OF THE STATE OF TEXAS WHICH REQUIRES THAT THE 
AMOUNT DEPOSITED MUST BE MAINTAINED SO LONG AS THE COMPANY SHALL HAVE 
OUTSTANDING ANY LIABILITY TO ITS POLICY-HOLDERS 








Donn Deron 





WE OFFER $100.00 IN CASH PRIZES 
for the best original stories illustrating the benefits and advantages of our New Monthly 


Income Policy. 
on request. Address, 


We want agents to sell this New Policy. 


Full particulars furnished 


O. S. CARLTON, Vice-President, Chronicle Bldg., Houston, Texas 


J. S. RICE, President 


J. T. SCOTT, Treasurer 





“It is the largest company ever organized in Texas and the most successful.’’—COMMERCIAL 


AND FINANCIAL WORLD, New York, July 16, 1910. 








1894 


1910 


The State Life Insurance Co. 
INDIANAPOLIS 


UNEQUALLED IN SOLID ACHIEVEMENT 


Assets December 31, 1909 ‘ 
Surplus, 1909 ‘ 


Gain in Admitted Assets 





GROWTH UNPARALLELED 


$8,580, 830.58 
1,174,606. 34 


Gain in Surpius 


$1,001,409.00 ' $ 27,775.00 
acetal 1,023, 700.00 15:34 161.00 
subueceuned 1,201,977.14 314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 


WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA 


Every Contract Direct With the Company 


Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. 


COFFIN, 2d Vice-President 


1231 State Life Building 











The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8S. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334,038 
906 - - - 93,568,452 
1907 - - + 102,288,634 
1908 - - - 109,685,428 
1909 - - - 118,716,188 


Each year larger than any in the 
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business are shown by the Tllwing oun per. 


bay - — 54 4.85 

t is capable o easy demonstration that 

fhe Dereaweetern f is the best Company to 
See The Northwestern's new (1910) policy 

contract with its Dividend Mo ons, Paid-up 

and Endowment Options, Options of Settle- 

ment and the Premium oan features. 
——— Partnership and Corporation In- 


eor “farther information or an Agency, 
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previous history of the Company. address 
c 4 Bust 1858. H. F. NORRIS, 
Superintendent of Agencies. 
OLDEST STRONGEST 
IN AMERICA IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street 


New York, N. Y. 
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STORY OF A GREAT SUCCESS 


IN ACHIEVEMENTS OF 30 YEARS. 








Life Insurance Takes Rank As Great- 
est of Institutions—Changes in 
Policies and Methods. 





In these days when insurance repre- 
sents the “first business of the world,” 
a bulwark to commerce and industry, 
extending its arm of protection to 
business and the home, it is difficult 
to comprehend the remarkable devel- 


opment which has occurred in the 
short space of thirty years. The recent 
celebration of the thirtieth anniversary 
of the formation of the Pittsburg 
Agency of the Equitable Life afforded 
Manager Edward A. Woods an oppor- 
tunity to compare the status of the 
business on November 1, 1880, with 
that of November 1, 1910. 

Comparatively speaking, the business 
of life insurance was unknown and 
untried in 1880, a large percentage of 
the people being possessed with the 
idea that to make provision for the 
future was to distrust Providence. 
This was one of the early prejudices 
the few agents engaged in the selling 
of life insurance at that time had to 
contend with. The great beneficial ef- 
fect of life insurance had not been felt; 
hence there was a lack of co-operation 
on the part of a large body of satisfied 
policyholders. As pointed out by = Mr. 
Woods, there were but 69,000 policy- 
holders in Pennsylvania as compared 
with 4,032,233 at the present time. The 
son received little encouragement from 
the father when asking advice as to 
the advisability of taking out life in- 
surance, because the father had not 
himself set the example. Few women 
favored insurance, most of them op- 
posed it. 

Handicaps Were Plentiful. 

There were few, if any, regular 
medical examiners, and no banks were 
used as collection agencies—two sour- 
ces of great power in building up an 
agency at the present time. Out-of- 
town affairs were carried on by corres- 
pondence, but the stenographer and 
typewriter were unknown, in other 
words letters were written in long 
hand. 

Corporation and life income insur- 
ance were unknown. Rebating was 
not illegal, nor uncommon. Company 
literature was devoted largely to criti- 
cisms of other institutions and com- 
batting the idea that life insurance 
was morally wrong and against bibli- 
cal teachings. An idea of the demora- 
lization is best told by Mr. Woods in 
the following: 

“Brokerage commissions were not 
only universal, but the custom of pay- 
ing bonuses for certain amounts of 
business added to the inducement to 
get the first premium somehow from 
a policyholder who never would or 
could pay the second; to be careless 
of credit and of satisfying the policy- 
holder; to rebate, and, as the agent 
had no interest in any renewal premi- 
um, to get him to drop one policy and 
constantly reinsure year after year, to 
the agent’s profit and always to the 
insured’s _ loss. Agents sometimes 
changed companies for the very pur- 
pose of twisting their policyholders to 
the new company. There was no un- 
derwriters’ association. The agents 
of one company religiously believed 
that almost all others were ‘rotten’ 
and their agents were liars or worse, 
and the competition of two agents for 
a risk was almost always a campaign 
of personal, as well as of company, 
abuse.” 

Such a state of affairs naturally 
created a bad impression in the minds 
of the people, and as Mr. Woods says 
it was not a question of “selecting 
agents,” but rather finding any one 
who cared to be identified with it. 
This made necessary the payment of 
guarantees, salaries or advances and 
carrying worthless paper, which have 








Vermont and New Hampshire, 
penses. 


Salaried Agency Supervisor 


Ambitious and capable young man wanted to work with present 
Agents and help new ones to develop their territory in New York, 
Liberal salary and traveling ex- 
Large Agency force and over 10,000 policy holders now 
in territory. Chance of a life time. 
pany. Address with full particulars : 


M. V. B. BULL & COMPANY, Managers, Phoenix Mutual Life Ins. Go., Albany, N.Y. 


Promotion with the Com- 








Correspondence invited 


YOUR CHANCE 


A company with half a century’s record as good as the best desires a 


GENERAL AGENT AT CINCINNATI 
Liberal Policies—Lowest Net Cost—Satisfied Policyholders 


Address: ‘*« CINCINNATI” care of The Eastern Underwriter 


105 William Street, New York 











meant the undoing of many field man- 
agers. 

Uniformity in agent’s contracts was 
lacking, the best bargain possible be- 
ing made with each agent. Of this 
feature Mr. Woods says: 

“There was no uniformity in agent’s 
contracts—the best bargain being made 
with each agent separately—and worse 
than this, business was not only taken 
from any agent of any other company, 
real estate or fire insurance man, or 
broker, at the best bargain which 
could be made—sometimes more than 
the regular agent got—but it frequent- 
ly happened that cases that regular 
agents had faithfully solicited were 
accepted from a competitor or broker 
who claimed to ‘control’ the business, 
receiving the commission fairly earned 
by the company’s own agent. And 
worse still, the rake-off practice was 
widely prevalent, under which clerks, 
private secretaries and persons in vari- 
ous positions where they heard of con- 
templated insurance—sometimes only 
the go-between of the insured himself 
—often persons in very prominent posi- 
tions, sometimes themselves million- 
aires, demanded and received a rake- 
off on all business taken from their 
establishments or subordinates. An 
agent’s contract was valueless because 
it gave nothing that any person might 
not have freely received and, in short, 
treated the commission not as payment 
for services rendered but as a sort of 
graft that everybody tried to share. It 
is not necessary to say that policies 
secured through such sources were not 
thoroughly understood by the brokers 
themselves and certainly not satisfac- 
tory to the insured.” 

Helps. From Home Office. 

While conditions in the field show 
up in such marked contrast with those 
of the present day, the same degree 
of progress has been made in the home 
office. Policy conditions have been 
greatly liberalized, and in many ways 
companies have inaugurated practices 
tending to inspire and retain public 
confidence. Mr. Woods refers to some 
of the changes in the following: 

“Policies that had no cash values; 
no loan values; they kad no period of 
grace; extensions were not allowed; 
residence and travel south 32 degrees 
30 minutes or west of 100 degrees of 
longitude were forbidden; there were 
restrictions upon occupation, and death 
caused by suicide or in violation of law 
was not covered. The Equitable had 
just originated the then three year in- 
contestable clause—denounced by others 
as illegal, immoral. and reckless—en- 
deavoring to give the policyholders of 
this company at least some assurance 
that they left something else than law 
suits. Death claims were paid, in most 
companies, at the end of 60 or 90 days 
only; giving ample opportunity to dis- 
cover some reason why the claim might 
be scaled if paid at all. The Eauitable 
first started immediate payment. Women 
were insured seldom and at an extra 
charge of $5 per thousand, and no 


women at all were solicitors. The 
favorite form of policy issued for some 
years forfeited everything absolutely in 
case of lapse within the tontine period 
of fifteen or twenty years; such policies 
being then almost necessary to prevent 
the lapsing resulting from the rebating, 
twisting, severe competition and lack 
of any ethics in the business and well 
serving their purpose for the time.” 
When “Small” Amounts Were Large. 
At that time, James Park, Jr., insured 
through the Pittsburg Agency of the 
Equitable Life for $50,000, was consid- 
ered the most heavily insured man in 


the world. A single individual now 
carries $4,000,000 life insurance, and 
within the past year a policy for $1,- 
500,000 was taken on a single life 

The first policy written through the 
Agency was on the Life of Ezra P. 


Young of Sewickley, who is still alive, 
the policy being in full force. “The first 
agent,” says Mr. Woods, “was imported 
from Scranton. He was lame and halt, 
and later became blind, and his name 
was ‘Smith.’ ” 

Bucking Assessmentism. 

Of his own start in life insurance 
soliciting, Mr. Woods says: 

“At the age of eighteen, notwith 
standing my youth, my father started 
me soliciting, and I was sent to Mead- 
ville, that my start might be in a city 
where I had only my own backing. I 
well remember the dreary month I put 
in there before I got my first case, $2,- 
000, competing against the assessment 
orders that then were all the rage and 
offered insurance at one-third our rate. 
I remember also the foolish methods I 
pursued in endeavoring to show people 
that good insurance could not be fur- 
nished for $7 a thousand. I may have 
convinced them but I thoroughly antag- 
onized them; and I learned then that 
competition and criticism even of a 
worthless company is not the success- 
ful way of getting business.” 

The Pittsburg Agency of the Equitable 
has probably more large policies in 
force than any single agency in the 
world. The first $50,000 policy written 
in the agency was on the life of John 
M. Clapp, who later increased his insur- 
first $100,000 


ance to $189,680; the 
taken out in Pittsburg was on the 
life of Dr. David Hostetter, then 66 


years of age, the annual premium being 
$10,865. The amount was so large that 
few credited the transaction with being 
a bona fide one. This rumor, says Mr. 
Woods, must have been a painful one 
to the doctor when every year he drew 
his check for the premium. 

Mrs. Woods was one of the first 
women of Pittsburg to take out insur- 
ance for a large amount, followed by 
Mrs. Mary H. Pickering, who carries 
$200,000 with the Equitable. 

Improvement of Methods. 

Speaking of the value of co-operation 
—organization—for the elimination of 
evil practices, Mr. Woods says: 

“One by one the obstacles in the way 
of our developing the class of men and 
methods now in the business were met 





by the agency, which fortunately has 
taken the lead in all these measures of 
reform. Gradually insurance men got 
together; the first annual meeting of 
the Pittsburg Life Underwriters—the 
second association formed in the coun- 
try—was held in November, 1886. In 
1889, largely through the efforts of the 
Life Underwriters, the second anti-re- 
bate law in the United States was pass- 
ed in Pennsylvania. Managers came to 
see that raiding upon policyholders or 
agents was as unwise and unprofession- 
al as it was unprofitable. Rebating grad- 
ually became contrary to the ethics of 
the business, although it was not until 
1905 that the one-price system in life 
insurance was generally supported by 
public sentiment. Gradually, too, the 
class of men in the business has stead- 
ily improved. Mr. Hyde early taught 
me that life is too short to spend watch- 
ing crooks, and I early learned myself 
that it is hard enough to make some- 
thing out of honest and successful men 
and impossible in the long run to make 
money out of dishonest or unprofitable 
men. It therefore became the policy of 
the agency to secure as representatives 
not only honest men of good morals but 
successful men. I have yet to know an 
unsuccessful man to succeed in life in- 
surance and in the nature of the busi- 
ness have realized that to make the 
most for the agency he must be profit- 
able to himself; and that only by mak- 
ing a man permanently prosperous him- 
self can he be made of permanent value 
to the agency. Insurance men are noted 
for themselves carrying more insur- 
ance, compared with their means, than 
any class of men, with the possible ex- 
ception of the clergy; the members of 
this agency themselves carrying $1,247,- 
918.50.” 
Growth of Insurance. 

Of the great development of 
ance in general, Mr Woods says: 

“While the population of the country 
has doubled every thirty years and its 
wealth every twenty, life insurance has 
ten and become the fore- 


insur- 


doubled every 


most American institution. While the 
savings bank deposits of this country 
are larger than those of any other na- 
tion and, excluding Germany, three 
times as large as any other, more 
Americans are now interested in life in- 
surance than all the savings bank de- 
positors, plus all the building and loan 
stockholders, plus all the owners of 


homes, plus all the other owners of real 
plus all the owners of stock in 
other kind of corporation or in- 
stitution combined, and then by many 
millions. The Americans are a home- 
owning, home-loving and home-protect- 
ing people. The 595,000 policyholders 
in 1880 have grown to 28,000,000, with- 


estate, 
every 


out counting 8,000,000 certificates in 
assessment and fraternal companies. 
Nearly $1,000,000,000 Is now paid into 


American life insurance companies and 
associations, and life insurance touches 
almost every home in the land. The 
various kinds of life insurance contracts 
now in force in this country equal $24,- 
401,437,438. Americans now carry more 
than twice as much {insurance as all the 
rest of the world together, and this 
great system of gathering money from 
every town, village and city in the land 
into the home offices, returning it 
again in investments and payments, 
adding stability and strength, buttress- 
ing not only the financial condition of 
every family and firm interested in it 
but being a strong warp and woof 
throughout the whole nation, binds all 
of its members togethe~ in one common 
bond for mutual protection. The Greek 
phalanxes, the Roman Legion and later 
the famous British hollow square easi 
ly overcome isolated single fighters. 
The nation whose families are all band- 
ed together in a common financial de- 
vice for saving and caring for their old 
age and homes is strengthened beyond 
measure. We have a right to be proud 
that one of the largest items of expen 
diture of American people is for their 
homes and families ard laid by for the 
future in the solid life Insurance inst- 
tutions. With the increase of popula- 


(Continued on page 8.) 
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STIRRED BY REBATING CASES 


LIFE ASSOCIATION TAKES HAND. 








Alleged That Chicago Arrests Are Due 
to Plot to Collect Fines 
Imposed. 

A story received from our Chicago 
correspondent too late for insertion in 
our issue of last week, gives an account 
ot four suits entered in the Municipal 
Court by States Attorney Wayman under 
the anti-rebate law. The informant is 
one A. C. Wegner, an agent of the New 
York Life at Hammond, Ind. 

It is alleged that these arrests, to- 
gether with some forty or fifty others to 
be made, are due to a plot to collect 
fines under the Illinois law which gives 
ore-half of the penalty imposed to the 
party responsible for the arrest. 

The companies have always felt that 
the Illinois law put them in a bad posi- 
tion, since they were responsible for the 
rebating of an agent, even though it 
was done without their knowledge and 
against their special instructions. They 
feel even more uncertain if deliberate 
plans are to be laid to induce agents 
to rebate, realizing that among thou- 
sands of agents many can be found who 
can be influenced by various pleas, and 
it is possible that the companies will co- 
operate in defending the suits. It is 
known that States Attorney Wayman at 
first refused to file the suits, perhaps 
being suspicious of their motives. He 
was threatened, however, with manda- 
mus proceeding to force him to bring 
suit under the law, and as he realized 
that if this procedure was resorted to 
his political enemies would make capi- 
tal of it, he finally yielded. The New 
York Life announces that it has noth- 
ing to do with the action of Weener, 
and has notified him that if he has 
cases against it, as he claims to have, to 
bring them on at once, as it is prepared 
to defend them. 

President Jules Girardin and the 
members of the Life Underwriters As- 
sociation of Chicago are considerably 





worked wp over these suits. The Asso- 
ciation has for years tried to stamp 
out rebating, and has appointed com- 
mittees to investigate and work up 


cases to prosecute, but has never been 


able to get sufficient evidence in any 
case to justify action in the courts. 
Aside from the fact that it is always 


difficult to secure evidence on ordinary 
rebating, since, an agent cannot be com. 
pelled to incriminate himself and the 
beneficiary of a rebate is hardly likely 
td make the fact public, life underwrit- 
ers hold that the law is faulty in that 
it penalizes the agent and the company 
but not the receiver of a rebate. The 
Illinois law provides for a fine of from 
$500 to $1,000, assessable against both 
the agent and the company, with revoca- 
tion of the license of the agent. 

Every member of the Life Under- 
writers Association of Chicago is requir 
ed to sign the following pledge: “I here- 
by agree on honor, with each and every 
member of the Life Underwriters’ As- 
sociaiion of Chicago, not to rebate, eith- 
er directly or indirectly, and to report 
to the executive committee of such as- 
sociation each and every case of rebat- 
ing that shall come to my notice, of 
which I have proof.” President Girardin 
believes that this pledge is being lived 
up to. 

MAN OF PROMINENT STANDING. 
New President of Western States Life 
Konored in Political and 
Financial Circles. 





In a letter to The Eastern Under- 
writer, W. E. Grigsby, associate gen- 
eral agent of the Western States Life 
of San Francisco, has the following to 
say relative to Warren R. Porter, Lieu- 
tenant Governor of California, who was 
elected president of the Company to 
succeed the late Arthur R. Briggs. 

“Lieut. Governor Porter is distinctly 
a representative type of the California 
business man. He was born in Santa 
Cruz March 20, 1861, acquired public 
school education in his own town, and 





in 1880 was graduated from the old st. | 
Augustine’s Academy at Benicia, Cali- | 
fornia. He entered business life imme- 
diately upon leaving school, as a clerk | 
in the Bank of Watsonville. Four years 
later, the extensive lumber interests in 
which his employers were associated, 
commanded his entire attention, and he 
received a training in that important 
industry, which continued for twelve 
years. 

“In 1880 with the co-operation of his 
father and a group of business friends, 
he organized the Pajaro Valley Bank of 
Watsonville, of which institution, as 
well as the Savings Bank of similar , 
name, he is President. He is also a di- 
rector of the Anglo-California Trust 
Company of San Francisco. 

“Mr. Porter’s commercial interests in 
California and on the Coast are far- | 
reaching, though the enterprises which 
have up to now immediately absorbed 
his time are located in Santa Cruz, 
Monterey, Santa Barbara and San 
Benito counties.” 








MAKING GOOD INCREASES. 





Field Men of New England Mutual 
Find Increasing Demand for Com- 
pany’s Policies. 





The business of the old New England 
Life for the year 1910 is showing an in- 
crease very satisfactory to the manage- 
ment of the Company. It has been our 
privilege wpon several occasions to 
refer to the stability of this conserva- 
tively progressive institution. The 
men in the field were never more thor- 
oughly organized than at present, nor 
was the natural power enjoyed by such 
a corporation more fully realized than 
at present. 

The increase shown this year has 
been secured without any high pressure 
methods, and, in fact, it would not be 
an exaggeration to say that the Com- 
pany even by making contracts with 
various applicants for agencies could 
increase its business fully a third over 
the present writing. In a conversation 
with a representative of The Eastern 
Underwriter recently, one of the super- 
vising field men pointed out the great 
care exercised in the selection of gen- 
eral agents and solicitors. He said that 
one not familiar with the duties of a 
superintendent of agents can scarcely 
appreciate the great advantage of an 
agency force where friction is unknown, 
and that it was the aim of the New 
England Mutual to maintain the pres- 
ent harmonious relationship between 
home office and field by refusing to con- 
tract with any individual, no matter 
how large a volume of business might 
be secured thereby, who would not be 
satisfactory to the men now on the 
company’s staff. 

It was pointed out that the increased 
writings are due largely to greater 
confidence in the company by its pol- 
icvholders and an appreciation by the 
agent of the possibilities before him. 








TO OFFSET TREASURY RULING. 
Companies May Issue Special Policy 
for Old Age Pensions to Bank 
Employes. 

Both bankers and life insurance men 
of central Ohio are interested in a 
recent report that several life insurance 
companies are considering the subject 
of old age pensions for employes of na- 
tional banks. The treasury department 
has been asked to construe the national 
hanking law so as to allow the banks 
to pay for a special form of policy. One 
suggestion is to permit the banks to 
draw down the dividends which ordi- 
narily would accrue to the person in- 
sured, and apply them to the cost. The 
policy would provide for an endowment 
and retirement at certain ages. Recent- 
ly the treasury department ruled that 
a national bank had no right to insure 
the life of one of its officers. The rul- 
ing was made after it had been dis- 
covered that a life insurance company 
had acquired control of a number of 
banks and was drawing back earnings 
in the form-of premiums for insurance 








Incorporated as a Stock Company by the State of Illinois 







BANKE 


wan, Wo re, 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 














The right kind of men can secure the 
right kind of direct contracts in un- 
occupied territory by corresponding with 





Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 














DID YOU EVER SEE 


One of our 20 Payment Life, Decreasing 
Premium, policies? Honestly, it’s a 
beauty. At age 35 premium decreases 
from 15% in the third year to 32% in the 
twentieth year. If initial premium is 
continued, it is guaranteed to be paid up 
in 15 years, with a guaranteed cash bal- 
ance besides; or at the end of 20 years 
the cash value is guaranteed to exceed 
all premiums paid; or at the end of 20 
years the paid-up insurance value will ex- 
ceed the face value by about 45%. It 
has a dozen other beautiful features. 

This is the kind of goods we put in 
your hands to sell—and we have others. 
Write in confidence, and investigate an 
agency proposition with us. 


Des Moines Life Insurance Co. 


W. A. HARBACH, Secretary 
DES MOINES, IOWA 


MICHIGAN STATELIFE| 


DETROIT 

Will pay a salary and ex- 
penses to two big personal 
producers in Ohio, two in 
Michigan and two in Indi- 
ana, to act as Agency Su- 
pervisors. 


Address, 
FREDERIC APPS, 
President 
Give three references first 


letter. 

















THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 
CHATTANOOGA, TENNESSEE 





Z. C. PATTEN, President 
E. B. CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 





In the Seventh Year of Conservative and Successful 
Development 


“OLD HICKORY” 











on the lives of bank officers, 


Shee year of 1910 is rapidly drawing to a close, this being the 
last quarter of the year. 

The amount of money earned by the agents of the Philadelphia 
Life from now until the end of the year will more than equal the 
total earnings of agents of other companies for the year 1910. 

If you are in a position to contract with the Philadelphia Life at 
this time, it would be to your interest; or, if you contemplate making 
a change at the close of the year, let us hear from you now, as 
perhaps the territory that you would prefer would be closed 
at that time. 


Write PERRY to-day. 
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INTERESTING LEGAL POINT. 





Does a Divorced Wife Surrender Her 
Claim as Beneficiary with Lega! 
Separation? 





An interesting proposition which is 
to be solved by the Supreme Court of 
the United States is whether or not a 
divorced wife surrenders her right to 
the proceeds of a life insurance policy 
concurrent with the granting of a 
divorce. The case is that of Annie 
Snyder, of Chattanooga, the divorced 
wife of the late Charles G. Snyder, who 
is desirous of securing $3,000 insurance 
on Snyder’s life in the Fraternal Mystic 
Circle. The Tennessee court decided 
in favor of the divorced wife, and an 
appeal has been taken. 

The first Mrs. Snyder claims the in- 
surance because the policy was made 
out to her as beneficiary, and for years, 
both before and after her divorce from 
Snyder, she paid the assessments. Dur- 
ing the latter years she claims that the 
assessments were paid on an under- 
standing with the then supreme mystic 
ruler of the order that she probably 
would be entitled to the insurance if 
she continued payment of the assess- 
ments. 

The order contends that under its 
constitution and by-laws the first Mrs. 
Snyder ceased to have an interest in 
‘he policy when she was divorced, and 
the inadvertence and mistake of its of- 
ficer could not have affected the con- 
tract. However, the Supreme Court of 
Tennessee held that under the circum- 
stanees the order was estopped from 
denying the claim. 





MINNESOTA MUTUAL’S PROGRESS. 





St. Paul Company Extending Its Agency 
Organization Throughout the 
Western Territory. 





The Minnesota Mutual Life of St. 
Paul, Minn., is rapidly forging to the 
front. The issued business for October 
exceeded that of any month since March 
1906. The business so far this year 
shows an increase of 45 per cent. over 
that of the corresponding period of last 
year. 

The company has made contracts 
with some twenty-five new men during 
the past two months. Among other 
high class men it thas secured C. W. 
York, former Minnesota manager of the 
Columbian National. He is acting as 
agency supervisor, and at present is 
aiding in the development of the State 
of Minnesota. 

A contract has just been closed with 
Albert Roth for St. Louis, and con- 
tributing territory. Mr. Roth is a man 
of twenty years experience in the busi- 
ness. E. E. Purcell, formerly with the 
Union Mutual of Maine, takes charge of 
the company’s office at Kansas City; 
J. P. Molen, of Indiana, a man of 
eighteen years’ experience, taking up 
the work in the central part of the 
State. 

The company is also making progress 
in its work of developing the State of 
Nebraska. J. E. Sebastian, of Chappell, 
has ‘charge of twenty-five counties in 
the western part of the State. Beecher 
Higby has charge at Omaha, and he is 
gradually getting the northern part of 
the State into line, while a number of 
prospective agents are being considered 
for the southern part of the State. 

The company will show a splendid 
net increase in business in force for the 
year, and is planning to work upon a 
still larger scale in 1911. 





Secured Two Dandies. 





During the recent visit of Vice- 
President Carlton to New York, he was 
prevailed upon by two of his friends, 
who are familiar with the record of 
the Great Southern, to accept their ap- 
plications for $25,000 of life insurance, 
says the Great Southern Life. Ever 
since the “stars of the morning sang 
together” Texas money has flowed to 


New York in a steady stream in the 
shape of life insurance premiums. Now 
that the tide has turned a new era is 
inaugurated in the history of life in- 
surance. 

Texas has long supplied New York 
with sugar, syrup, cotton, beef, pork, 
hides, lumber, politicians, millionaires, 
and various other commodities. Now 
that the Great Southern brand of life 
insurance has been recognized by the 
metropolis, we can look for a more 
equitable adjustment of the balance of 
trade in the near future. 





DR. W. R. BROSS DEAD. 





Senior Medical Director of Equitable 
Life Dies From Attack of 
Apoplexy. 





Following an attack of apoplexy, Dr. 
William R. Bross, senior medical di- 
rector of the Equitable Life Assurance 
Society, died at his home in Babylon, 
L. IL, on Monday. He was in his 57th 
year. 

Dr. Bross was born in New York, 
and in 1881 graduated from the College 
ef Physicians and Surgeons. Subse- 
quently he went to Central America, 
and for several years served as Port 
Health Officer at Port Limon, Costa 
Rica. 

He joined the staff of the Equitable 
Life as assistant to Dr. Edward W. 
Lambert, medical director, in 1889, and 
at the time of the latter’s death suc- 
ceeded him in office. 

Dr. Bross frequently visited the 
agents in the field, among whom he 
was very popular. 





Argument in Tax Case 





Argument on the appeal of the Mu- 
tual Life Insurance Company of New 
York from a Circuit Court decision on 
the State’s suit to collect the statutory 
2% per cent. premium tax on the Com- 
pany’s Ohio business was heard in the 
Supreme Court last week. The Com- 
pany claimed it was not liable for the 
tax on premiums sent by mail direct to 
the home office, and when the insur- 
ance department demanded $9,314.69 
for this account it refused to pay. The 
State brought suit, but lost on the sus- 
taining of a demurrer to the petition. 
Circuit Court overruled Common Pleas, 
and the Company took an appeal to the 
Court of Last Resort. 





Increasing Its Directorate. 





The Standard Mutual Life, of Pitts- 
burg, recently added to its directorate 
George Gesell, a prominent business 
man of Lancaster, Pa., and J. B. Shields, 
the sheriff of Westmoreland County. 
Both men are well known in their re- 
spective communities and will be of 
material assistance to the Company in 
the Keystone State. 





Vice-President of Maryland Life. 





William S. Blackford, son of the late 
president of the Maryland Life, of Balti- 
more, has been elected to the newly 
created office of second vice-president 
of the Company. He has been its man- 
ager of agencies for some years past. 





Ernest J. Clark, Maryland general 
agent of the John Hancock Mutual Life, 
and active in the councils of the Na- 
tional Association of Life Mnderwriters, 
is likewise a prominent figure in church 
circles at Baltimore. As president of 
the Baptist Social Tnion, Mr. Clark 
served as toastmaster at the first an- 
nual banquet of the organization on 
Thursday evening last, and it is super- 
flous to add that his introductory re- 
marks were entertaining and in approv- 
ed form. 





The New York Life has made the fol- 
lowing appointments in New Jersey: 
F. C. Flegal, Asbury Park; F. G. Ten- 
une, Orange; Abraham Rosenblum and 
Morris Williams, New York. 








State Mutual Life Assurance Company 
Wassettin, Maun chusetts 


CONSISTENTLY GAINING 


Our agencies are making consistent gains, and rapidly i 
J 8, pidly forgin 
another New High Record mark. an 





| Superior Contract 
Low Cost 
Best Field Ammunition 
Massachusetts Supervision 


To the above, add consistent work, and you have the reasons why our men 
are increasingly successful. We always have an opening for the right type 
of man. 


REASONS WHY 





EDGAR C. FOWLER, Superintendent of Agencies 








Am I getting any of your LIFE INSURANCE business ? 
If not, I’d really like to know why. If the fault is with ME, 
I want to mend my ways. 


EVERY ONE OF YOUR CUSTOMERS knows the 
Prudential—knows it’s one of the very BEST and STRONG- 
EST of Companies—never thinks of the Rock of Gibraltar 
without thinking of my Company.—AND YET MAYBE I'M 
NOT GETTING YOUR BUSINESS! I don’t feel easy 
about it—I'm so very confident that if you will take a look at 
my goods, and listen to what I have to say about commissions, 
you and I will do a LOT of business together! 


COME, MY FRIEND, LET’S HEAR FROM YOU! 
ROBERT J. MIX, Manager 


20 Vesey St., New York City 
Telephone 3474 Cortiand 











WANTED---General Agent---For 
Pennsylvania 
THE INDUSTRIAL CENTRE OF THE WORLD 


IF YOU ARE THE MAN 
WE HAVE THE OPPORTUNITY 


“LET US GET TOGETHER” 
Address 


** Pennsylvania ’”’ 
care The Eastern Underwriter 
105 William Street, New York City 


WANTED! 
Stock Salesmen! 











BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY” 
care of THE Eastern UNDERWRITER 
105 William Street, New York City 
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STATUS OF POLICY LOANS 


AS DETERMINED BY THE COURTS. 





Notice of Second Premiums Waives 
Right of Forfeiture on Non- 
Payment of the First. 





From the Insurance Green Bag of 
Chicago, we have received the follow- 
ing interesting decision relative to 
policy loans in connection with life in- 
surance contracts, also decisions cov- 
ering cases where notes have been 


given in payment of the first premium: ,. 


WAIVER OF LAPSE. 





Where a Policy Becomes Automatically 
Paid Up Upon Lapse, and There is a 
Loan Upon Which Default Was 
Made, and the Company Foreclosed 
the Pledge and it Tenders the Bal- 
ance of the Surrender Value Over the 
Loan, in Court, the Amount of the 
Tender Must be Accurate. 


The policy was issued in May; 1901. In 
March, 1907, insured borrowed $2,500. The 
premium was annual. In April, 1903, the 
parties agreed that premiums should be semi- 
annual, in April and October each year. On 
October 5, 1907. a payment became due with 
30 days grace. On October 22, the cashier 
corresponded with insured, but received no 
reply. It was claimed that on Nov. 7 there 
was a telephone conversation about rein- 
statement, and that later on the same day 
Insured sent his check for the premium and 
the interest on the loan asking indulgence 
of reinstatement. The funds were accepted 
en condition that insured furnish a health 
certificate, but same was not furnished. On 
Noy. 26, attention was again called to the 
health certificate and the fact of illness 
of insured appeared in a local nawspaper. 
Insured died Dec. 5, 1907. Beneficiary claim- 
ed waiver of prompt payment by reason of 
the telephone conversation and correspond- 
ence, but failed to prove the facts. The 
company paid the amount of the cash sur- 
render value above the loan into court and 
prayed judgment, which the lower court 
granted, but which the Court of Appeals of 
Md. reversed because it appeared thut the 
umount of the tender was not accurate. 
After analyzing all of the evidence on the 
question of waiver and deciding the com- 
pany had waived none of its right, the court, 
op the matter of accurate tender, say in 
part: 

“The evidence showed that Mr. Crook paid 
the sum of $125 as interest on the loan in 
advance to April 5, 1908. The policy lapsed 
ou November 5, 1907, the loan then became 
due and payable according to the loan agree- 
inent, and the policy pledged as security 
was foreclosed by the company on December 
19, 1907. The loan was then extinguished, 
and pro interest thereafter could have ac- 
ecrued, and the proportion of interest from 
that date held by the company should have 
been refunded. That unearned interest is 
money held by the defendant for the use 
of the plaintiff’ and was recoverable, with 
iiterest from December 19, 1907, under the 
declaration. * s 

“It follows that there was error in granting 
the defendant’s prayer, and that substantial 
injury was thereby done the plaintiff. Upon 
the facts contained in this record we decide, 
first, that there was no waiver by the 
defendant, and no evidence tending to prove 
a waiver; second, that the plaintiff at the 
trial below was entitled to have recovered 
$525.98 plus the unearned interest, with in- 
terest upon that sum from December 19, 
1008 > ” + 

“Had there been no reversible error in 
the defendant’s prayer, we vrould decide that 
‘judgment for defendant for costs’ was prop- 
erly entered. We need not discuss this entry 
further, as the propriety of such a judg- 
ment, when the jury finds for the precise 
amount tendered and paid into court, has 
heen definitely settled in Palatine Insurance 
Company vy. O’Brien, 109 Md. 111, 71 Atl. 775. 

“Judgment reversed with costs above and 
below, and new trial awarded.” 

Crook v. New York Life Ins. Co., 75 Atl. 
Rep. (Md.) 388, 

sees 


EXTENDED INSURANCE. 


Where Loan and Interest are Not Re- 
paid According to the Terms of Loan 
Agreement, the Company May Cancel 
the Policy on Cash Surrender Value 
Terms. 


Insured paid a premium, part cash and 
part note due without grace. An offer to 
pay the note one day after duc was refused 
by the company. He then made application 
for reinstatement, depositing part cash and 
part note. On examination he was found 
disqualified, and the company returned the 
eash and note, which he received without 
protest Prior to the above transaction the 
company loaned him $460, the loan agreement 
providing that, after default of one monthh 
after due, the company may at its option 
cancel the policy on the basis of cash sur- 
render value and deduct therefrom the 
amount of the loan and interest. The joan 


and interest not having been paid when due, 
it cancelled the policy and sent him a check 
for the difference, $194.15. About a year 
later insured died, never having cashed the 
check. Beneficiary brought suit and ten- 
dered the check to the company seeking to 
have the policy reinstated and contending 
that the extended insurance carried the pol- 
icy beyond the date of death. In rendering 
judgment for the company the Supreme 
Court, Special Term, N. Y, Co., say in part: 

“In this case we have the fact that the 
insured recognized that he had not paid his 
premium by applying for reinstatement; fur- 
thermore, he accepted the return of the 
money and the note which he had given as 
an adjustment of this note, and especially 
we have the fact that the plaintiff has ex- 
pressly based her complaint upon the theory 
that no premium was paid. Certainly the 
court should not disturb the interpretation 
which the parties themselves have put upon 
their acts, and I find that the note given 
on April 16, 1908, constituted no payment of 
the premium. ville 

“In this case there was no limit placed 
upon the giving of the extended insurance; 
in fact, under proper circumstances, the in- 
surance was extended automatically. I, 
therefore, find that on June 17, 1908, the in- 
sured had the same rights to extended in- 
surance as if he had never given the pre- 
mium note. I also find that he waived no 
rights by applying for a reinstatement, since 
that act was in no wise inconsistent with 
his claim for extended insurance, if the re- 
instatement were refused. I find, however, 
that the nonforfeiture provisions are express- 
ly based upon the payment of any indebted- 
ness due to the cgmpany. The second clause 
ipon which the plaintiff now relies states 
that the policy will, ‘after the payment of 
any indebtedness.’ be extended. By the 
third clause such extended insurance was to 
be ‘without loans.’ It seems to me that 
the parties by their contract agreed that 
the policy was satisfactory security for loans 
as long as it was continued in its original 
form: that, so soon as by non-payment of 
premium, the original contract was terminat- 
ed, it no longer represented a_ satisfactory 
security; and that, to secure the extended 
insurance, the insured was bound to pay 
the debt which he owed the company, and 
that, if that debt was not promptly paid, 
the company had a right to cancel the policy 
for its surrender value. It did cancel the 
poliey in this case, and sent the insured a 
check for the amount of the surrender value 
in excess of the amount due to it. I find 
nething inequitable in such a surrender. On 
the contrary, it was exactly what the parties 
had agreed that the company could do under 
these circumstances. * * * 

“Indgment for the defendant dismissing 
the complaint on the merits.” 

Hayes v. N. Y. Life Ins, Co., 


Supp. 792. 


1244 N. Y¥. 
* * 6 


RIGHTS OF COMPANY. 





Upon Default of Premium After Loan 
on Policy Company Has Right to 
Foreclose Pledge Forthwith, Cancel 
the Policy and Account on Cash Sur- 
render Basis. 





A policy issued July, 1897, provided that, 
fter the payment of 9 annual premiums, 
sured is entitled to 7 years and 11 months 
extended insurance in case of lapse The 
premiums were paid to Jnly, 1906, after 
which date the policy lapsed. In July, 1905, 
insured and the beneficiary executed the 
usual loan agreement whereby the company 
had a right, in case the loan or the interest 
were not paid on the date when due, or 
if the premium were not paid when due. 
the pledge, without demand or notice of 
any kind might be foreclosed forthwith and 
the policy cancelled, and that any balance 
ining of the cash surrender value over 
in shall be applied by the company as 
a single premium for paid-up insurance. In 
December, 1906, the company foreclosed the 
loan and eancelled the policy. Insured died 
January, 1907, and beneficiary claimed the 
face of the policy under extended insurance 
and repudiated the loan. In the lower conrt 
there was judgment for the company, which 
the Appellate Court of Indiana affirmed, say 
ing in part: 

“The loan agreement in question provides 
for giving the insured the benefit of the 
full value of the policy ascertained by a 
fixed standard The policyholder had time 
in which to pay the premium or to repay 
the loan, and the claim that the beneficiary. 
under the circumstances, could horrow and 
keep the money which constituted the re 
serve, and then be entitled to the benefit 
of the additional insurance which the re- 

‘ve would have purchased had they not 
rrowed and obtained the money, cannot 
he allowed. * * *# 

“The ‘insured’ specifically on the face of 
the policy stated to be Charles DID. Eagle, 














‘herein called the insnred,’ was expressly , 


authorized to change the beneficiary at any 
time Because of the last-named provision 
the heneficiary did not have a vested right 
in the policy. ..* 

“This court has held that, where the pro- 
visions for the loan are contained in the 
very instrument through which the married 
woman acquires her rights, the statutory in- 
hibition against suretyship contracts cannot 
he Invoked, because she takes her rights in 
the insurance subject also to the obligations 
ard right of the company to make the loan. 
and be protected thereon by the assignment 
of the policy. * 

“Apart from the rulings comptained of, ap- 
pellant conld not recover because the facts 
admitted by the pleadings showed that there 


was an indebtedness due appellee, the y- 
ment of which was a condition precedent 
to the automatic extension of said insurance. 
“Judgment affirmed.”’ 
Eagle v. N. Y. Life Ins. Co., 91 N. B. 
Rep. (Ind.) 814. 


WAIVER OF FORFEITURE. 





Where Insured Defaults on First Pre- 
mium Note and the Company Sends 
Notice of Second Premium, the Right 
of Forfeiture of Policy is Waived. 





Insured gave a note for his first premium 
payable to the agent who endorsed same 
and delivered it to the company for their ac- 
count. Upon maturity of the note it was 
sent to the bank for collection and was in 
the hands of the bank at the time insured 
met his death. Three months prior to the 
death, the company sent a notice for second 
premium. It was not shown whether this 
notice was received by insured or not. The 
company defended upon the ground that, by 
the terms of note, the failure to pay: it at 
maturity would forfeit the policy. Bene- 
ficiary contended that receipt and acceptance 
of the note was payment of the premium 
and the poiicy was in force at the time of 
death. In the lower court there was judg- 
ment for the company which the Court of 
Appeals of Ga. reversed, saying in part: 

“Conceding that the jury had a right to 
find that there had been no payment of the 
first premium, either by the deceased or by 
any one in his behalf, the insurance com- 
pany had the right, under the terms of the 
policy, to forfeit the contract upon the fail- 
ure of Williams to pay his note at maturity, 
and waived its right by sending the note to 
the bank, and leaving it there, and attempt- 
ing to collect it, as the evidence shows, some 
months after the forfeiture could have been 
insisted upon. The company clearly waived 
its right to insist upon the forfeiture by at- 
tempting to collect the note, instead of 
returning or attempting to return it to the 
maker, because as we held in Arnold v. 
Empire Insurance Co., 60 8S. EB. 470, an in- 
surer cannot in any case insist upon a for- 
feiture and at the same time retain a note 
taken in payment of an unpaid premium, 
upon the non-payment of which the for- 
feiture depends. This would be getting 
something for nothing. A waiver, when once 
made, cannot. be recalled, because the law 
does not look with favor upon forfeiture of 
insurance policies, and will seize upon any 
circumstances which indicate an election to 
waive a forfeiture. 

“But not only does the attempt to collect 
the note after the insurer might have in- 
sisted upon a forfeiture of the policy in- 
dicate a waiver of its right on the part of 
the insurer, but the sending of the notice 
as to the second premium must be taken as 
proof of the fact that the delinquent policy- 
holder was acknowledged by the company 
to be entitled to all the benefits conferred 
by his contract. wp lla 

“Judgment reversed.” 

Williams vy. Empire Mut., ete., Life Ins. 
Co., 68 So. Rep. (Ga.) 1082. 

* * ’ 


EXTENDED INSURANCE. 


Where Insured Died Within Six Months 
After Lapse Through Premium Note 
is Not Paid When Due, Sec. 88 of N. 
Y. Laws Prevents Forfeiture if Re- 
serve Carries Policy Beyond Date of 
Death. 


The policy was issued Feb. 19, 1900. In 
lieu of cash, insured gave a note for the 
fourth annual premium which became due 
%) days after date ad provided that, if not 
paid at maturity, the policy shonld become 
onll and void. The note was never paid. 
Insured died within 6 months after the ma- 
turity of the note. The company claimed 
the policy was forfeited, but beneficiary con- 
tended there could be no forfeiture, under 
Sec. 88, while there was any reserve to the 
credit of the policy, and further that, on 
account of the death of insured, he was 
prevented from exercising any of the op- 
tions provided for in the policy. The case 
was submitted, wpon an agreed statement of 
facts, to the Supreme Court, Appellate Div., 
3a Dept. N. Y., which gave judgment for 
beneficiary, saying in part: 

“If on February 19, 1908, ‘the sum of ten 
dollars forty-four cents ($10.44) was avail- 
able to continue said policy in force at its 
full amount at the age of the insured at that 
time, for a period of one year one hundred 
eve days,’ it would seem to be logical that 
the same amount of reserve must have been 
available three months later. when the pol- 
icy lapsed, to accomplish the same result; 
it appearing that the age of the insured at 
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The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 
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his nearest birthday remained the same, sub- 
ject, however, to whatever indebtedness of 
the insured for premium existed at the ex- 
piration of said three months. . As stated, 
there was then due on the premium note 
$6.27, which under the statute must be de- 
ducted from the reserve amount of $10.44 
to form the basis for extended insurance 
(faylor v. New York Life Insurance Com- 
pany, 197 N. Y. " N. B. 964), leaving 
a balance of $4.17. If $10.44 would extend 
the insurance ‘one year one hundred one 
days,’ it would seem that $4.17 would ex- 
tend it for a proportionate time, and, if that 
be correct, a simple mathematical computa- 
tion demonstrates that the reserve after de- 
ducting the premium due was sufficient to 
extend the policy until after the death of 
the insured. If these conclusions of fact 
are not correct, the statement of facts sub- 
mitted should have so informed us. If our 
conclusions are correct, this policy was in 
= for the full amount when the insured 
died. 

“The parties have stipulated that, if the 
policy was in force at the time of the death 
of the insured, plaintiff is entitled to recover 
$999.98 with interest from November 18, 1903, 
for which amount judgment is ordered in 
favor of plaintiff, without costs. All concur, 
except Smith,P. J., and Houghton, J., dis 
seuting.”’ 

Bartholomew v. Security Mut. Life Ins. 
Co, 2 &. &. Supp. 917, 





COMMENDABLE RECORD. 





First Year of Great Southern Life 
Shows Results Highly Satis- 
factory. 





Vice-President Carlton, of the Great 
Southern Life of Houston, Texas, calls 
attention to some features of the rec- 
ord of the company for its first year 
which must be gratifying to its stock- 
holders, policyholders and friends. Ap- 
plications for $6,000,000 insurance have 
been received during the year, of which 
35,500,000 has been paid for in cash. 

He says that this business has been 
paid for in full, so that all premiums 
hereafter collected will come to the 
company without any deductions what- 
soever, either for commissions or other 
charges; that this has been accomplish- 
ed without showing any decrease in the 
funds contributed by stockholders. Mr. 
Carlton says: 

“On November 1, 1909, we had paid 
in and promised from stockholders $1,- 
000,000. We were told by experts that 
we could not hope to get through the 
first year without spending more than 
we took in. Such has been the history 
of all other companies. Notwithstand- 
ing such statements and opinions, our 
assets have grown right along until we 
now have a very large sum over and 
above the original million dollars.” 
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HINTS TO BUSINESS GETTERS 





Speaking upon this sub- 


Future ject, the Union Central 
of Life in its Agency Bulle- 
Fraternals. tin for November says: 


“The Union Central has 
never waged a fight against assessment 
or fraternal insurance, believing that 
little was to be gained by condemning 
the companies, or by assailing the judg- 
ment of their members. Recent events, 
however, have brought into the lime 
light the inadequacy of their present 
provisions; facts long realized by some, 
but now admitted in many quarters. 
The companies themselves are fast 
awakening to the realization that heroic 
laeasures must be exercised to preserve 
the orders and prevent widespread dis- 
aster to the multiplied thousands of 
their certificate holders. How tremend- 
ous this problem is becomes apparent 
when we note that out of a total of a 
little more than twenty-five billions of 
life insurance in force almost ten bil- 
lions is in assessment of fraternal or- 
ders. That they are still a large factor 
in securing new business is evidenced 
by the fact that more insurance of this 
class was written during 1909 than by 
either the industrial or ordinary old line 
companies; the respective ratios being 
—assessment and fraternal, 37 per cent.; 
ordinary, 34 per cent.; industrial, 29 per 
cent. The importance of the subject, 
both to the agent and to the insured, 
will be treated in the December issue of 
the Agency Bulletin. Suggestions from 
the field force are invited, particularly 
siatements of arguments that have 
proved effective in meeing this form oi 
competition.” 


a” * * 
One of the most common 
The questions asked a life 
Cheapest insurance salesman is, 
Policy. “What is the cheapest 


you’ve got?” With the 
public fairly well educated on life in- 
surance matters, the man who doesn’t 
believe in life insurance is a “freak,” 
where a few years ago such men were 
common. Nowadays it is not so difficult 
to convince one as to his need for 
insurance as to overcome his desire for 
the “cheapest you’ve got.” 

All authorities agree that Term In- 
surance is a poor form of contract, as 
there is nothing in it for either the pol- 
icyholder, the agent or the company, 
and a few figures readily prove that in 
the long run, instead of its being cheap- 
est, it is decidedly the most expensive. 
On the same principle the Ordinary Life 
policy has not the advantages of the 
‘T'wenty-Payment Life contract, and any 
Ordinary Life policy which runs for a 
period of twenty years or more will 
prove to be more expensive than the 
Twenty-Payment Life. This company 
firmly believes that the Twenty-Pay- 


ment Life is the ideal contract, as the | 


premium igs within reach of the average 
man and yet is sufficient to insure that 


all payments will cease before he has | 


passed the producing years of his life. 

Here is an illustration which has been 
used many times with success to con- 
vinee a prospect that the Twenty-Pay- 
ment Life policy is better for him than 
a cheaper form of contract: It is well 
known that the earning capacity of the 
majority of the people is limited to a 
period of twenty or twenty-five years. 


The man who cannot, in some way or 
another, acquire a piece of property be- 
fore the age of fifty, is very apt to 
never have anything after he reaches 
that age. In every town or city of any 
size in the United States to-day, there 
are lots of people who make a business 
of building homes and selling them on 
partial payments. It is admitted that 
the man who buys a home on the in-| 
sialment plan will eventually be con- 
siderably ahead financially of the man 
who pays rent. Buying a policy on the 
Term or Ordinary Life plan is a good 
deal like renting a house: You pay 
year after year and never secure a clear 
title to your property. On the other 
hand, a slightly increased premium en- 
ables you to secure a Twenty-Payment 
Life policy and at the end of twenty 
years you have a clear title to a valu- 
able estate. In this way you are provid- 
ing for the future exactly like the man 
who, rather than continuing to pay rent 
fur a house, sees that by slightly in- 
creasing his payments, each payment 
will become an equity in the house and/} 
after a period of a few years give him 
a clear title to his property. In other 
words, the use of ten or fifteen dollars 
a month over the rent enables a man 
to buy a home and it is equally true 
that the use of ten or fifteen dollars 
more on a life insurance policy enables | 
him to secure a clear title to his pol- 
icy, free from all incumbrances, at the 
expiration of a few years—tThe Firing | 
Line, published by the Colorado Nation- | 
al Life. 


* * s 


In the official organ of 


For the Great Southern Life, 
New J. F. Wellington, agency 
Agents. director of the company, 
gives the following ad- 

vice to new agents: 
The life insurance business is now 


conducted on a higher plane than ever 
before.—It is admitted to be the most 
scientific financial proposition the world 
bas ever known.—Men who understand 
it thoroughly are recognized as intel- 
lectually far above the average.—There 
has never been a time when the demand 
for high-class insurance men was as 
great as it is to-day.—No other legiti- 
mate business presents so many oppor- 
tunities for advancement, good associ- 
ates, personal emoluments, pleasure and 
profit as the life insurance field.—This 


fact has been recognized by the leading 
colleges and universities, and a chair 


ef life insurance is now maintained in 
most of them.—It is almost the only 
field wherein a novice can make money 
while educating himself for a most de- 
sirable profession.—It is also one pro- 
(Continued on page 8.) 
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STORY OF A GREAT SUCCESS. 





(Continued from page 3.) 
tion and wealth, the institution is 
bound to increase.” 

Progress of the Agency. 

Being one of the most progressive 
agencies in the world, it is natural to 
assume that the growth of the Pitts- 
burg Agency of the Equitable Life has 
been equal to that of the business as 
a whole, but as a matter -of fact, it has 
been remarkable. From a force con- 
sisting of Dr. Woods and his son, 
Edward A.—now manager—it has 
grown so that the staff at present now 
numbers 355. One office in a small 
building was the first quarters, whereas 
the agency now occupies nearly an en- 
tire floor in the handsome and spacious 
Frick building. The original territory 
of the agency covered nine counties, 
while 61 counties now contribute to the 
results achieved. it has grown from a 
list of policyhoiders numbering 240 to 
4u,UuU; trom insurance in Lorce of $29i,- 
suv tO AllMOSL 91UU,UUU,VUU; Irom a pre- 
mium income of $10,029 to nearly $4,- 
vuU,VUU. 

As mr. Woods states it, “the agency 
has doubled every decade.” 

To Perpetuate the Management. 

Realizing the uncertainties of life, 
and the advantage of perpetuating au 
organization such as that of the Fitts- 
vurg Agency over which he has super- 
vision, Mr. Woods has decided to incor- 
porate it with a capital of $250,000, and 
allow those who have and are contrib- 
uting to its success to participate more 
directly in its prosperity through a 
profit-sharing plan, which will become 
effective January 1 next. Speaking of 
the plan, Mr. Woods says: 

“At first this will apply only to those 
who have been connected with the 
agency for five years or more, who de- 
vote all of their time to it and who are 
of sufficient value to earn $1,500 a year 
or more, but other plans to benefit all 
members of the organization are being 
considered, and will gradually be work- 
ed out, as the business grows. The 
purpose is not to distribute either the 
profits or the losses of the past, but to 
promote the future of the agency. 
Therefore the annual profit-sharing will 
be based on the new business of the 
current year. It was decided that this 
would be a more satisfactory arrange- 
ment than could be accomplished 
through any plan of distributing the 
stock, which, because of the annual ex- 
penditure required for new business, 
cannot pay dividends for several years. 
The confidence in the future and more 
direct personal interest which the new 
organization will inspire are expected 
to increase the business of the agency 
beyond anything that could be regard- 
ed as possible of attainment under the 
present form of management. The new 
plan will permit the management to 
carry out many things which have long 
been contemplated, and every clerk, 
agent, supervisor and official] will be 
made to feel that his or her future is 
considered and safeguarded, so far as 
is consistent with good business meth- 
ods. 

To Insure Stockholders. 

“The life of each stockholder will be 
insured by the corporation for the 
amount of his holdings. When a stock- 
holder dies this policy will be used to 
acquire his stock, which will become 
the property of the corporation and may 
be disposed of in the way that is con- 
sidered the best. All of the office em- 
ployes two years or more with the 
agency are insured by the management 
by a 20-year endowment policy as a 
protection to their families and a pay- 
ment for their old age. 

“There will be no change whatever 
in the management of the agency and 
no stock will be for sale. The speaker 
will be president of the organization 
and will control its stock, and he will 
continue in its active management, as 
heretofore. One result of the incorpor- 


ation will be to insure the uninterrupt- 
ed continuance of the business against 
disruption by his death and to perma- 
nently preserve the name of the agency, 
to whicn 30 years of continued success 
have given a distinct and unique value.” 





SYRACUSE ASSOCIATION BOOMING. 





Membership Shows Material Increase 
Under Administration of Warren 
S. Parks. 





The Life Underwriters Association of 
Syracuse has begun its year’s work 
with vigorous activity. Three delegates 
attended the National Association meet- 
ing in Detroit, George F. Hadley, E. E. 
Rust and W. S. Parks, and that the 
Syracuse Association is to be reckoned 
with in determining the winner of the 
Charles Jerome Edwards vase for in- 
crease in membership offered at that 
Convention may be indicated by the 
fact that already seven new members 
have been added to the list, Adolph B. 
Myers, Travelers; George A. Burnap, 
Prudential; E. H. Warren, John Han- 
cock; Frank W. West, John Hancock; 
C. I. Markham, State Mutual; E. J. 
Bond, Provident Life & Trust, and L. D. 
Klous, Aetna. 

At the recent annual election the fol- 
lowing officers were selected: Presi- 
dent, Warren S. Parks, Equitable (re- 
elected); first vice-president, George F. 
Hadley, Mutual Benefit; second vice- 
president, Charles H. Tennant, Pruden- 
tial; secretary-treasurer, Elmer E. 
Rust, John Hancock; executive commit- 
tee, Charles T. Brockway, Northwest- 
ern; R. H. Herring, Travelers; H. B. 
Husted, State Mutual; D. B. Cooper, 
Connecticut Mutual; C. L. Behm, Mas- 
sachusetts Mutual; J. W. Reed, North- 
western. 

At this meeting Dean J. R. Street of 
Syracuse University made an able and 
comprehensive address on “Suggestion.” 





HONOR JAMES V. BARRY. 





Detroit Companies Welcome Him to 
Their City by Banquet at 
Pontchartrain. 








The insurance companies of Detroit, 
i. e., Detroit F. & M., Federal Casualty, | 
Knights of the Maccabees of the World, | 
Michigan Bonding, Michigan F. & M.,| 
Michigan Mutual Life, Michigan State 
Life, National Casualty, Northern As- 


HINTS TO BUSINESS. GETTERS. 





(Continued from page 7.) 
fession or business wherein the passing 
years do not militate against a man. 
No company has ever sidetracked a| 
solicitor because he was too old to sell | 
life insurance.—In addition to the above | 
it will be well for you to remember | 
that the world is inclined to accept your 
own estimate of yourself. If you ap- | 
proach a man with an apologetic air of 
timidity, he instinctively classes you as 
an inferior being and accords you scant | 
courtesy.—A good approach is half the | 
battle. Absolute confidence in your) 
company and its policies constitute the 
only foundation upon which this can 
be built—Keep this uppermost in your 
mind, ninety-nine men out of every one 
hundred that you approach do not know 
az much about life insurance as you do, 
regardless of how short a time you have 
been in the field—A novice always 
imagines that every man with whom he 
seeks an interview will ask numberless 
questions that he will be unable to 
answer.—As a matter of fact, questions | 
are only asked as a result of statements | 
1aade by the solicitor. This being true, | 
they are necessarily confined to subject- | 
matter with which he 1s thoroughly 
familiar.—Years ago you would hear it 
said about some man in every commu- | 
nity, “He would make the finest kind 
of an insurance agent; he just talks all 
the time.”—This theory has long been | 
exploded. The best salesmen in any line | 
are those who possess the faculty of 
expressing themselves so plainly that 
but little talk is necessary. 








and the Standard Accident gave a com- 
plimentary banquet at the Hote! Pont- 
chartrain to James V. Barry, for many 
year insurance commissioner of Michi- 
gan, on Wednesday evening of last 
week, welcoming Mr. Barry to that city. 
As is well known, Mr. Barry resigned 
as commissioner of Michigan to head 
the publicity bureau established by 
casualty companies, the headquarters 
of the bureau being in Detroit. 





Hunting Firebug in New Jersey. 


Montclair, N. J., police are hunting 
the arsonist or arsonists that attempted 
to burn Booth’s block, a _ three-story 
brick and stone building at Forest and 
Walnut streets on Sunday morning. It 
required all of the fire apparatus in ithe 
city to subdue the blaze, and this was 
not done until considerable damage had 
resulted. 





UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 


OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 














CHICAGOS 
GREATEST 
COMPANY 


OLDEST 
IN 
CHICAGO 


LARGEST 
IN 
ILLINOLS 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
OF 
Properly written and carefully selected 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence. A personal interview can 


be arranged for in most any atate by 
addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 

















Know the Law! 


If you do not find what you want, 
ask INSURAN E BAG. It 


furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 


Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 
WRITE TO 
INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 
Geo. J. Kuebler George R. Brown 
Counsel 























W. 8. MITCHELL, President 


$1,000,000 Paid-For Business In First Six Months 


IS THE SPLENDID RECORD OF THE 


Mississippi Valley Life Insurance Company 


OF LITTLE ROCK, ARKANSAS 


A. E. MOORE, Secretary 





If you are a live, energetic, responsible life insurance solicitor, and desire a district 
agency, address the Home O 


ce, 














CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Gompany 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Glass Openings in bothBranches for PROBUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 
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OBJECTIONS ANSWERED. 


My Wife Opposes Lire Insurance. 








You say, Mr. Brown, that your wife 
objects to your being insured! Now, 
candidly, tell me did you ever try to 
make her feel favorably toward this im- 
portant matter? No? That is what I 
thought. How often, when the subject 
of life insurance is brought up for dis- 
cussion, do you speak in favor of it? 
Naturally, if a woman hears nothing 
but evil about insurance from her hus- 
band, she will soon learn to dislike it. 

Now, Mr. Brown, with your permis- 
sion I will call and explain to you and 
your wife what a life insurance policy 
signifies, and afterward will send you 
literature on the subject to read. If 
you will agree to look with favor upon 
what the literature and I state, I will 
agree to get the consent of your wife to 
your being insured. Do you think, Mr. 
Brown, that your wife would make any 
objection if she could be shown that, 
by the expenditure of a sum of money 
not to exceed the amount it costs in a 
year to maintain your automobile, there 
could be created an estate which would 
amply provide for her and the children 
in case of your death and would also 
leave a lasting memory of a loving and 
provident husband and father that 
would not be found in a home where 
the husband had died before he had ac- 
cumulated enough to protect his family 
in their future need?—C. D. Myers, 
Asst. Supt., Kingston, N. Y. 

1 Can Not Afford It. 

When approaching a man for insur- 
ance and he states he cannot afford it, 
I question him as to what his occupa- 
tion is, and from past experience can 
determine just about what his income 
is. Then I ask him the size of his 
family, and after noting the manner in 
which he lives, I can almost determine 
his expenditures. I then say, “Well, 
Mr. Man, if you figure your expenditure 
as too great to include insurance, how 
do you figure you can meet the unex- 
pected? Now, let us talk it over. What 
would you do if one of your family 
should pass away? You no doubt would 
have to meet the expense on the instal- 
ment plan, so why not be a little more 
careful with your present Income? Cut 
out a few of the little unnecessary ex- 
penses, and you will soon find you can 
carry insurance. Life insurance is a 
necessity, with the cost small, but the 
protection a great one.” You conclude 
by suggesting that probably he hadn’t 
given the matter proper consideration, 
and he is most likely to agree with you. 

T usually find the above argument a 
good one in replying to the objection, 
“T can not afford life insurance.”— 
J. Haines, Asst. Supt., Chicago No. 8. 


| Will Have Money Enough to be 
Buried With. 
Granted that you will. But even 


should you not have enough, you'll be 
buried anyway, and in either event 
alike you leave undischarged the obli- 
gation to provide for the future of 
those dependent upon you for support. 

Your death will terminate al) of your 
struggles of life, but it will mark the 
beginning of those of your family if 
you neglect to make provision for such 
a contingency. 

Your family has a pecuniary interest 
in your life equal to a sum represent- 
ing, say, two-thirds of your income, al- 
lowing the remaining one-third for your 


individual maintenance. ‘It you should 
die prematurely, the cost of your indi- 
vidual support ceases at your death, 
but not so that of your family, who, be- 
sides being deprived of your compan- 
ionship, will, in the absence of any ade- 
quate provision on your part, be thrust 
unexpectedly upon a cold-hearted world 
to shift for a livelihood, which it is well 
within your means to provide. 

The moment you pay the first premi- 
um on your policy, you seal with a de- 
gree of certainty the future welfare of 
those who are dearest to you, and avoid 
what might otherwise be many years of 
privation on their part.—J. Findlay, 
Asst. Supt., McKeesport, Pa. 
| Can Invest My Surplus to Better 

Advantage. 

Mr. Uninsured, the strongest consid- 
eration of an investment is safety, and 
in looking up the safety of your surplus 
investment, not only you but those de- 
pendent upon you are vitally inter- 
ested. 

You are fully competent to care and 
provide for your family; your occupa- 
tion appears sure, and you look forward 
to many years of effort and life. Inci- 
dentally your family also look forward 
to the enjoyment of you and the 
fruits of your labor for many years. 

But has not that always been the 
thought of every man and his family 
since time began? And yet, how sadly 
pitiful is the number of those who ac- 
tually realize this expectation. 

Now, you can pay a small premium 
to a good life insurance company and 
make an absolute certainty of the total 
of your possible savings for a great 
many years. You will have to-day pro- 
vided what many expect to do if they 
live long enough, that is, a sure protec- 
tion for your family against want. And 
not only that, but if you live to a ripe 
old age and need money you will have 
accumulated it through the medium of 
your policy. 

Mr. Uninsured, life insurance in The 
Prudential is to-day the strongest and 


best investment you can make. Do it 
now! J, F. Maxwell, Agent, Utica, N. 
Y—From__—itthe Prudential Weekly 


Record. 





Reinsures Virginia Business. 





The Virginia business of the South- 
western Life, of Dallas, Texas, has 
been turned over to and assumed by the 
American National Life of Lynchburg, 
Va., the Southwestern Life having retir- 
ed from that State a year or so ago and 
wishing to take down their State de- 
posit. It is understood that this busi- 
ness was not large, but this is the sec- 
ond instance this year of the American 
National having absorbed the Virginia 
business of other compantes. 

It is said that the American National 
Life, which has ample means, and is 
doing a nice new business of its own 
in five States, will make an effort to 
consolidate under American National 
management several young companies 
whose stockholders are getting tired of 
waiting for dividends. 





F. A. Betts Resigns. 





Following several years’ service with 
the Metropolitan Life, Frederick A. 
Betts has tendered his resignation as 
assistant secretary, which, the company 
announces, has been accepted with re- 
gret. 





- 





Admitted Assets - - 
Net Surplus - 


Head Office: ROME, GEORGIA 





STATE MUTUAL OF GEORGIA 


the Largest Southern Non-Industrial Life Company 
FINANCIAL STATEMENT, JUNE 30, 1909 


Legal Reserve - - - 


0,000,000 INSURANCE IN FORCE 
STATE MUTUAL LIFE INSURANCE CO. 


$2,337,577.52 
2,068,581.97 
204, 657.85 


Cc. R. PORTER, President 











| si The 
Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
(Steck Company) 


wn ~~ Of the People 
The Company By the People 
—_.-For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rv 
serve. 


$132,172.72 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company : 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company: 
Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 


Assets December 31, 1909. peecewSonens sensanesedeesdbsndedadenteecered $5,372,691.00 
Liabilities December 3i, 1909 - civ cbuine baked ieese neterncnesenenes 4,312,406.32 
Insurance in Force December 3i, 1909. . cnvecesevcoscceosessossvae QED 
Total Payments to Policyholders since Organizati hiceartsncoccatenevesesnesecss. Gee 











L7D) 
+ AL 
LIFE INSURANCE COMPANY 
OF BOSTON MASSACHUSETTS 
GOOD AGENCY CONTRACTS TO GOOD AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
——-or to—— 
W. N. COMPTON, General Agent, 220 Brosdway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin S8t., Boston 

WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 

The Company issues the best and most liberal forms of Life, Endowmenta-d Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 


















NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, (NC., Fiscal Agents 
Suite 300.303 Colonial Trust Bidg., Reading, Penna. 








ROME INSURANCE COMPANY 
ROME, GA. 


J. C. PORTER, Vice-Pres. and Manager 


INDUSTRIAL AGENTS WANTED IN 
GEORGIA AND ALABAMA 








A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, officeand place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.,; under the act of 
Congress of March 3, 1879. 





RENEWALS AND NEW CONTRACTS. 





The serious menace to the accident 
and health business anticipated by 
luanaging underwriters, as 
possible ruling by the New York and 
Massachusetts insurance departments 
on the question of renewals, will not 
materialize. At a conference between 
Superintendent Hotchkiss of New York 
and Commissioner Hardison of Massa- 
chusetts it has been decided that while 
there may be some question as to 
whether or not a renewal of an accident 
and health policy, under the present 
custom, is not in fact a new contract, 
the departments are willing to waive 
ithe matter and leave any possible mis- 
understanding on the subject to be de- 
termined by the courts. This ruling, 
of course, will prevent the necessity 
for re-writing all the business now in 
force in the States referred to, and also, 
it is believed, save a heavy lapse in 
business placed through brokers. 

The departments, however, advise 
that policy forms in the future should 
contain a clause providing for a re- 
newal of the contract. Judging by the 
wording of the statement given out by 
the departments, such a Clause would 
give the assured the absolute right to 
renew by the payment of successive 
premiums and would be introducing a 
decidedly new feature into the accident 
and health business. 


regards a 





SECURING AND TRAINING AGENTS. 





There is probably no greater prob- 
lem confronting field managers than 
that of how to secure desirable solicit- 
ors. A perusal of the preliminary pro- 
gram for the fourth annual meeting of 
the Association of Life Insurance Pres- 
idents to be held in Chicago early next 
month, will show that this subject is to 
receive consideration at the hands of 
experts, and it is safe to predict that 
much valuable information will be re 
ceived by those present. 

For example; Edward A. Woods of 
Pittsburgh, one of the leading life in- 
surance managers of the world, will 
insurance as a life work for 
George T. Dexter, Second 


discuss 
college men. 


Vice-President of the Mutual Life, and 
in charge of its agency organization, 





will speak of the college and what it 
may do for life insurance. Sylvester 
C. Dunham, the forceful head of the 
Travelers, will speak on the systematic 
training of agents. Mrs. L. C. Rawson, 
vice-president of the Des Moines Life 
Jnsurance Company, will point out the 
opportunities for women in the life in- 
surance business. 

Following these four addresses a gen- 
eral discussion thereof will be led by 
Wilson Williams, general field superin- 
tendent of the Security Mutual Life. 
Mr. Williams is a most interesting 
writer and speaker, and has progres- 
sive ideas on the question of field work. 

With such an array or talent, with a 
possibility of additions in the general 
discussion, it requires no stretch of the 
imagination to foresee a most profitable 
meeting. 





EXAMINATIONS A PLENTY. 





Judging from present indications the 
year 1911 promises to be a record- 
breaker in the number of examinations 
of fire insurance companies. The col- 
lapse of the Shawnee Fire, following 
the surprises which materialized in 
connection with the Southern Fire, 
Ohio German, the Guardian and others, 
have caused the heads of various State 
insurance departments to question 
whether or not too much leniency has 
not been shown some of the smaller in- 
stitutions. 

Heretofore the examination by home 
State departments have been accepted 
as showing the correct status of affairs, 
but the case of the Shawnee is a good 
illustration of the little dependence 
which may be placed upon such ex- 
aminations by certain States. The ac- 
tion of the National Convention of In- 
surance Commissioners in appointing a 
committee to act as a sort of a clearing 
house for examinations, made possible 
outside interference without giving of- 
fence to the home State. It was through 
this committee that S. H. Wolfe was 
sent to make an examination of the 
Shawnee Fire, and which resulted in 
the true condition of the Company be- 
ing exposed. 

While the condition of the Shawnee 
was found to be most unsatisfactory, 
this is no criterion that it is a forecast 


of what may be expected as a re- 
sult from a campaign of  investi- 
gations. Though “Jim” Going es- 


sayed to tell the public all about fire 
insurance and incidentally posed as its 
“greatest exponent,” subsequent events 
showed him to be grossly incompetent 
to manage an institution; yet we pre- 
sume his mistakes and misrepresenta- 
tions will for many years be made the 
basis of arguments for closer super- 
vision. 





A DESIRABLE BUSINESS. 





In our issue of this week appears an 
article recounting the progress of life 
insurance—policies and methods—at- 
tained since 1880, as outlined by 
Edward A. Woods in connection with 
the recent celebration of the thir- 
tieth anniversary of his agency. Mr. 
Woods brings out many strong points 
indicating remarkable progress. He 
emphasizes the desirability of the life 
insurance business as a profession at 
the present time, when corporations 
and business interests realize its great 
value as a means of protection, as 


compared with the earlier years when 
the solicitor was confronted with oppo- 
sition in every direction. The old con- 
tract was simply one providing for 
death benefits, while the present docu- 
ment is unlimited in the scope in 
which it affords protection to family, 
individual and business. 

Another interesting feature in the 
discussion of Mr. Woods is his refer- 
ence to the important work achieved 
through co-operation in life underwrit- 
ers association. While competition is 
prevalent at the present time, it has 
been robbed of the poisonous sting 
which characterized it in former years. 
Rebating and twisting have also been 
reduced to a minimum. 

The life insurance business of to- 
day is one of which those identified 
with it may take a large measure of 
pride, its process of evolution having 
kept pace with that of the most pro- 
gressive branches of business in other 
lines. 





FIRE INSURANCE AS COLLATERAL. 





The importance of fire insurance as 
collateral security can be understood 
when we are told that 97 per cent. of 
the commerce of the world is carried 
on by paper exchange, and 3 per cent. 
of it for cash. 

Fire insurance is the support of com- 
merce, the endorser, the collateral se- 
curity for the protection of credit. 

A cargo of Pacific Coast salmon, 
wheat, fruit, wine or other products, 
shipped to Europe is balanced by a 
cargo of manufactured articles shipped 
from Europe to China or Japan, and 
the latter shipment is valanced by tea 
and silk shipped from China or Japan 
to San Francisco, Los Angeles, Port- 
land or Seattle; the Coast products be- 
ing thus paid for by the tea and silk. 
This is credit, no cash being used, but 
the credit being guaranteed by fire and 
marine insurance policies, makes the 
transaction cash, as a loss of either 
cargo would be made good by the in- 
surance. j 

Fire insurance as a collateral is the 
basis for credit. It enables the whole- 
sale merchant to extend credit to the 
reliable trader, to the extent of five 
times the trader’s capital, at same 
prices as for cash in sixty days; for if 
the trader sells the goods, he will pay 
his bills, and if his goods are destroyed 
or lost, his insurance collateral will 
pay his debts. In either case he is 
practically a cash man, gets his goods 
at cash price and can sell to the con- 
sumer at less than if he bought at 
credit prices without collateral. The 
reduced prices at which the trader gets 
his goods (the sellers taking no risk) 
also pays for his insurance over and 
over again. Furthermore, as the fire 
insurance policy covers all stock that 
goes into the store during the term of 
the policy, $5,000 insurance on a $7,000 
stock may in the course of a year have 
under its protection $30,000 or $40,- 
000 worth of merchandise, thus reduc- 
ing the cost of his insurance by dis- 
tributing its protection over large 
values. 

Fire insurance as collateral security 
also reduces interest rates and increas- 
es the purchasing power of capital. 

The owner of a lot who wants to 
build a home can hire a greater sum of 
money from the bank on the property 
and at a lower rate of interest, when 
his mortgage debt is secured by insur- 
ance on the building, than he could 
without insurance. A warehouse re- 
ceipt for wheat, fruit, wine or other 
produce, backed by an insurance policy, 
will, as collateral, command money at 
a much less rate, including the premi- 


um paid, than a mortgage on real es- 
tate will in the same locality. 

A buyer with a capital of $20,000 in- 
vested in wheat or other produce in a 
warehouse can insure that produce for 
95 per cent. of its value; then, with 
the warehouse receipt, and the insur- 
ance policy as collateral, he can get 
$19,000 from the bank, and with this 
$19,000 go into the market, invest that 
sum in more produce, and, repeating 
the operation, compete in the market 
for $150,000 or $200,000 worth of pro- 
duce on an original capital of $20,000. 

The exporter who places a cargo of 
wheat, fruit, wine or salmon on a ship, 
insures it under a marine policy, with 
which and the bill of lading he com- 
mands money immediately, at the Euro- 
pean rate of interest, to buy another 
cargo; and by repeating the operation 
not only increases the purchasing 
power of his capital, but he has the 
advantage of cheap money to operate 
on. This enables the producer to get 
a better price than if he had to depend 
on the competition of local capital and 
emphasizes the benefit of insurance as 
collateral. . 

Fire insurance as collateral also pro- 
tects invested capital from unneces- 
sary disturbance. 

Millionaire capitalists who manage 
large mining, manufacturing or other 
enterprises in which stockholders are 
interested, seek the protection of fire 
insurance for collateral security, as it 
enables them to obtain cash for imme- 
diate repair of any fire damage to the 
property, without using funds that can 
be applied to better advantage by con- 
tinuing uninterrupted dividends to in- 
terested people, many of whom need 
the money. 

This idea of protecting investments 
by the man of millions should be ap- 
plied by the man of hundreds. 

The rebuilding of San Francisco fol- 
lowing the earthquake and fire, is the 
best evidence of the value of fire in- 
surance as collateral security for in- 
vestments and loans, that the business 
world ever experienced. Without the 
$180,000,000 paid by the fire insurance 
companies as endorsers (under their 
policies) and the credit obtained for as 
Many more millions based upon the 
collateral security of their policies, San 
Francisco, instead of now being a citv 
of sky-scrapers, would be a city of 
shanties and ash-heaps. 

It is asserted by economists, who 
have studied the value of insurance as 
collateral security, that the saving in 
interest rates to the borrower, and on 
the cost of goods to the consumer, 
amounts to a much greater sum than 
the total premiums paid by the insured, 
and that the loss collected is all clear 
profit. 

The magnitude of fire tnsurance as 
collateral security is shown by the is- 
sue of policies during 1909, covering 
$870,040,627 in the single State of Cali- 
fornia, and about $23,000,000,000 in the 
United States.—Fireman’s Fund Record. 





Hazard of Gasolene. 





Agents are warned by the Suburban 
Fire Insurance Exchange against the 
dangers of uncovered gasolene_ re- 
ceptacles in this wise: 

Uncovered or leaky receptacles and 
careless handling constitute the princi- 
pal hazard of gasolene. At ordinary 
temperature gasolene continually gives 
off inflammable vapor, and a light some 
distance from the material will ignite 
it through the medium of this vapor. 
The vapor from one pint of gasolene 
will make 200 cubic feet of air ex- 
plosive. It depends upon the propor- 
tion of air and vapor whether it be- 
comes a burning gas or destructive ex- 
plosive. Beware of any leaks in cans, 
and never forget how dangerous a ma- 
terial you are handling. It should be 
noted that laws or ordinances in some 
localities prohibit the use of gasolene 
for lighting purposes. 





The Washington Fire, of Seattle, 
Wash., has been admitted to member- 
ship in the Suburban Fire Insurance 
Exchange. 
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GRADED COMMISSIONS IN BAST 


CONTINGENTS LIKELY FOR SOUTH. 








Union and Non-Union Company Offi- 
cials in Agreement—Plan Expense 
Reduction in Excepted Territory. 





At a joint conference held in New 
York City between officials of Union 
and leading non-Union fire insurance 
companies on Tuesday, an agreement 
was reached upon the much discussed 
commission question. 

It was decided to pay agents a grad- 
ed scale of commission in the East, 
along the lines practiced in the West. 
In the territory of the Southeastern Un- 
derwriters Association this form of 
compensation is not regarded as feasi- 
ble, and while the matter has not been 
fully decided, it is probable that the 
method there employed will be the 
granting of contingents®in addition to 
the present flat rate. 

The expense of opevating in the “ex- 
cepted territory” has been the prob- 
lem so difficult to handle, but it is be- 
lieved that the solution has now been 
found. The scale in such centers will 
be 10, 15 and 20 per cent., with an over- 
riding to policy writing agents. 

The gathering on Tuesday was well 
attended, representatives of twenty 
strong non-Union offices being present 
in person, while two others sent letters. 
The Union men were out in force. 

It is anticipated that with the plat- 
form of the Easterr Union modified 
along the lines above indicated, mem- 
bership in the organization will be very 
substantially increased, and that the 
enrollment of the leading non-Union 
offices will mark the passing of the Fire 
Underwriters Association. 





CONSIDER INSURANCE MATTERS. 





New York Legislative Committee Seeks 
Enlightenment Upon Practices of 
Fire Underwriting. 





Blocked for the time being, in its ef- 
forts to run down the parties wanted 
in connection with the race track 
scandals, the New York Legislative In- 
vestigation Committee considered fire 
insurance practices at its sessions on 
Thursday and Wednesday, and will con- 
tinue the inquiry next week. 

D. F. Gordon, chief fire examiner for 
the New York Insurance Department, 
testified as to the number of companies 
represented in the Stare, and their ag- 
gregate financial resources. He further 
stated that no London Lloyds was li- 
censed here, and if any were operating, 
it was in defiance of law. 

Prof. A. W. Whitney, actuarial ad- 
visor for the committee, presented a 
mass of statistics, his computation be- 
ing that the average commission paid 
to agents was 21% per cent., ranging 











from 15 per cent. by certain offices to 
41 per cent. by others. 

The workings of the National Board | 
of Fire Underwriters were explained by | 
George W. Babb, United States man-| 
ager of the Northern Assurance Com- | 
pany, and one of the best posted men 
as to general underwriting conditions 
in the country. 





WILL LOCATE HERE. 





United States Headquarters for Sover- 
eign Fire of Toronto to be in 
New York City. 





In accordance with plans which have 
been under way for some time, the 
United States head office of the Sover- 
eign Fire of Toronto, will shortly be 
moved to New York City. 

The Sovereign’s New York license 
has been issued and the Company has 
this week begun to pack up the records 
and office furniture now in Chicago for 
shipment East. The new offices will be 
located at 19 Liberty street. 

No announcement has been made 
concerning the appointment of a new 
manager. though negotiations have 
been under way. It is probable that | 
the office will be in charge of F. Wil-! 
lars Smith of the home office, at least 
for the present. 








SUCCEEDS GAILLARD. 
Chas. S. Conklin Appointed Superin- | 
tendent of Agencies for Hall 
General Agency. 

In succession to C. B. G. Gaillard, 
recently resigned, Charles S. Conklin 
has been appointed superintendent of 
agencies in the general agency of EB. E. 
Hall, of New York City. Mr. Conklin 
is and for some years past has been 
secretary of the Assurance Company of 
America, and dating from December 1 
he assumes the new duties with the 
Hall office in addition to those he is 
now performing, making headquarters 
at the Hall agency. Though still a 
young man, Mr. Conklin has had 
eighteen years experience with the 
widely-known Rathbone firm, and is 
familiar with both field and office prac- 
tices. 

The Hall general agency represents 
several companies in the New England 
and Middle States. 








For Surplus Business. 





Douglas Brothers, of New York City, 
have been given the United States rep- 
resentation of the East Indian Marine 
& Fire Insurance Company, of Amster- 
dam, Holland, which has entered this 
country for surplus line business. $50,- 
000 in New York City 4% per cent. 
bonds has been deposited with a trust 
company for the protection of insurers. 
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THE 


Continental (Fire) Insurance Gompany 
OF NEW YORK 


This company stands for conservation of the American 
agency system. 

It opposes introduction of European methods hurtful to 
that system. 

It is in favor of profit sharing commissions. 

In brief, it is aligned with the agent. 


Home Office 
46 CEDAR STREET, NEW YORK 


Western Office 
280 LA SALLE STREET, CHICAGO 


HENRY EVANS, President 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


The Fidelity-Phenix is a powerful company. 
Its power is used in the interests of the 
agents—not against them. 


HELP THE COMPANY THAT HELPS YOU 





Home Office 
46 CEDAR STREET, NEW YORK 


Western Office 
205 LA SALLE STREET, CHICAGO 


HENRY EVANS, President 











FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 





THREE 
FIDELITY 


UNDERWRITERS 
a MAXIMS: 
Overhead writing is underhand dealing. 
Profit sharing commissions make positive incomes. 
A great company is a big company whose principles equal 
its assets. 
Home Office 
46 CEDAR STREET, NEW YORK 


Western Office 
280 LA SALLE STREET, CHICAGO 











TH E 


JEFFERSON FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 





IN BUSINESS 
54 YEARS 





Agency Department: 425 Walnut Street, Philadelphia, Pa. 


WANTED AT ALL DESIRABLE POINTS 


'$; SURPLUS TO POLICY-HOLDERS 


| OVER $450,000 
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| 
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MIX UP AT NEWARK. 


No Decision Yet “Concerning School In- 
surance—Local Companies Bind 
for Fifteen Days. 





Members of the Board of EKducation 
of Newark, N. J., are still exercised 
over the fire insurance question, all ef- 
forts to come to agreement thus far 
proving futile. 

While the figures of Joseph A. Wright 
and D. R. Faulkner, for furnishing the 
$3,159,400 of indemnity on the various 
school properties required, were lower 
than those of the other bidders, the 
trustees are not a unit in awarding the 
business to these gentlemen. 

One proposition was that the aggre- 
gate insurance be divided into nine 
equal parts, and that each trustee 
award one portion to whomsoever he 
chose. This suggestion, however, was 
not favored. Instead it was decided to 
accept binders for 15 days from the 
American, Firemens and Newark Fire 
Insurance companies for $2,500,000 of 
business that had expired. Meantime 
an effort to secure a lower rate on the 
entire schedule will be made, the home 
companies contending that certain 
charges for non-existent exposures had 
been made, the elimination of which 
would bring the net figure to a lowel 
basis than that now demanded. 





AFTER THE DUTCHESS. 
C. J. Stovell of California, Seeks Re- 
ceiver for Old Corporation— 
$100,000 Involved. 





Application for the appointment of a 
receiver for the Dutchess Insurance 
Company of Poughkeepsie, N. _ Y., 
which ceased business in 1906 because 
of its losses in the San Francisco con- 
flagration, has been made by Charles 


J. Stovell, the former Pacific Coast 
manager of the corporation. An order 


to show cause why a receivership 
should not be named was served upon 
each of the directors of the institution, 
and is returnable to-morrow (Friday). 

In addition to the affidavit and order 
there was a summons and complaint 
against the directors to remove them 
as trustees, and let the receiver trans- 


act all the business. The trustees 
named are: Lewis H. Van, Milton A. 
Fowler, William S. Ketcham, John N. 


Eugene Ham, Cyrenus P. Dor- 
Samuel H. Moore, I. Reynolds 
Adriance, Alonzo H. Vail, Floy M. 
Johnston, Edward S. Atwater, George 
H. Sherman, and J. Wilson Poucher. 
These men still have charge of the 
funds of the Company. There is an ac- 
tion pending in the Supreme Court 
here, brought by these same trustees, 
to determine what shall be done with 
nearly $100,000, which represents the 
nalance of funds remaining after the 
ettlement of the San Francisco claims 
for 39 cents on the dollar. 

In his complaint Stovel says that the 


Lewis, 
land, 
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other suit was not brought in good 
faith, “But is brought in furtherance 
of a fraudulent scheme and conspiracy 
on the part of the defendants here on 
their part to obtain a judgment in such 
action, which will validate the various 
unlawful and fraudulent acts of the de- 
fendants herein, and will operate as a 
bar to any action which may be brought 
by a stockholder or creditor of the 
Dutchess Insurance Company. Stovel 
in his complaint, says that there are 
$200,000 or more of the assets of the 
old Company which will not reach the 
stockholders unless summary action to 
appoint a receiver is taken by the court 





ENTERS FOR REINSURANCE. 





Northern of Moscow Makes Deposit in 
Connecticut—Fester, Douglas & 
Folsom Its Representatives. 





The Northern Insurance Company of 
Moscow has made the required deposit 
to enter the United States through the 
State of Connecticut and has been 
licensed to do business. 

The Company will do a re-insurance 
business, its interests here being under 
the management of Fester, Douglas & 
Folsom, and will qualify for business 
in the various States. 

The Northern is one of the high- 
grade companies of Russia, having 
home office assets of nearly $6,000,000. 


Balkan in New Jersey. 





The Balkan National Insurance Com- 
pany of Sophia, Bulgaria, which recent- 
ly entered the United States, has been | 
admitted to New Jersey. 

The Company’s U. S. Branch state- 
ment shows net assets amounting to 
275,458, of which $200,000 is on deposit 
with the State of Connecticut, for the 
benefit of policyholders in the United 
States. 

Its United States general agents and 
attorneys are William C. Scheide & Co., | 
with principal office at No. 84 William | 
street, New York City. 








Making Good Progress. | 

Under late date the Indiana Insur- 
ance Department made public the re- 
sult of its examination of the German 
Fire Insurance Company of Indianapo- | 
lis, the showing being decidedly com- 
plimentary to the management of the 
institution. While the re-insurance re- | 
serve was increased over $12,000 since 
January first, the net surplus on Sep- 
tember 30, the date of the investiga- 


tion, is larger by $10,000 than it was at 
the former period, the item now stand- 
in at $157,452. The total assets are | 
$637,541. 


Each item in the Company’s affairs 
was carefully checked, the comment of 
the examiners being the complimentary 
one that the German was “doing a care- | 
ful and conservative business.” 





FIRE AND LIFE INSURANCE STOCKS. 
(Quotations furnished by E. 8, BAILEY, Broker, 66 Broadway, New Y irk City) 




















DIVIDENDS | Bid | askea 
COMPANIES CAPITAL Approx. When price | Price 
Annl. Div. Payable per ct. | “ 
City of New York .----. $500,000 10 2 ca 205 
Common wealth 500,000 10 Tad 326 eos 
Continental -...--- 2,000,000 40 Jad 1025 | 1075 | 
Empire City “ 200,000 8 Sad oe 
Fidelity- Phenix . 2,500,000 v Vv 2080 300 | 
German Alliance... 400,000 15 J&J 275 300 
German-American. 1,500,000 30 Jad 550 560 
Germania ($50) Fire 1,000,000 18 } J&J 5 205 
Glens Falls ($10).. 200,000 30 Jad 1525 3 
Globe & Rutgers... sees 400,000 40 ? 475 500 
Hanover ($50)..-.- 1,000,000 15 | J J 200 210 
Home Fire doeeesescecesse 3,000,000 |. 30 | Jcvéag 640 | 650 
Nassau ($50)..-------- 200,000 10 Jad 165 175 
jlegare (GEO) ..- ee cccceccccee 1,000,000 20 | Jad 300 305 
North River ($25) 350,000 10 A&O 155 | 165 
RE MED vencacnccresssencee 200,000 14 JaJ 1 
Peter Cooper ( $20) eecececcceees 150,000 6 Jad 90 105 
Stuyvesant ...-.- oeeeeee 400,000 10 Jad 155 160 
United States ($25). . 250,000 v v 60 70 
w estchester ($10) - eeesees 300,000 40 Fa&a 455 eoee 
Williamsburg City ND add dana aikecences 250,000 20 Jad 380 400 
LIFE 
Etna Life. he ad 2,000,000 15 Q 650 | 660 
Connecticut General..............--+0. sos 300,000 ~ Jad 250 rh 
Equitable ..... eee 100,000 7 } A -... | 4000 
Germania pense rch iiehtaneds oslrweee 200,000 12 Jad 210 225 
ME Bie cane. peesesdns vethews 500,000 10 Sa J | 150 oses 
Home Life... RE SETI Pee 125,000 12 M&N 275 
Manhattan Life... 100,000 26 Oa&F 400 4 
Metropolitan MUD. csSocsise ce ouoee snes cecal 7 M N 155 175 
LE RE REE AE SF 2 000,000 10 450) 500 
ravellers Hartford . sbananasopnccesscst ae XM) 20 008 onan 
mabOE WERNOS EAED.... 0 50ccssscecesaccsoess | "264,000 | _7 | gsgs_ | 106 
V-No Information Q-Quarterly A-Annually 


MEETS OFFICIAL APPROVAL. 





Policies of Fidelity Underwriters Con- 
form to Ideas of New York Insur- 
ance Department. 





Approval of the policies of the Fidel- 
ity Underwriters has been given by 
Hon. W. H. Hotchkiss, superintendent 
of insurance for New York. Address- 
ing the organization Mr. Hotchkiss 
under late date said: 

“This acknowledges your favor of the 
7th, inclosing six policy forms for com- 
bination policy of Fidelity Underwrit- 
ers, prepared in the regular standard 
size, and, as you state, in accordance 
with instructions from the department. 
This particular form of policy is satis- 
factory to the department and is ap- 
proved and placed on file. 

“You also inclose six copies of a com- 
bination policy form for Fidelity Un- 
derwriters, prepared as a _ typewriter 
form of policy, which you state is per- 
fected in accordance with correspond- 
ence with the department. We have 





| 


- carefully examined this proposed com- 


bination typewriter policy and advise 
you that it is satisfactory to the depart- 
ment, is duly approved, and is coed 
on file.” 





The Home Insurance Company has | 
appointed H. W. Stevens its special | 
agent for Southern Illinois, while C. H. 
Anderson has been assigned to travel 
the Wisconsin field. 











VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY | 








TORONTO 
CHICAGO 


NEW YORK 
LONDON 


McLEAN STINSON & C0., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 








H. G. HARRIS & CO. 
Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





* for 
Atlantic City and Vicinity 
Have desirable opening for 
another strong company. 














Louis Schlesinger 
Union Blidg., Newark, N. J. 


FIRE INSURANCE 
—REPRESENTING— 


Giens Falis Albany 
Buffalo German Dixie Fire 
Security Ins. Co. of No. Am. 


(ot New Haven) 
—FOR— 
NEWARK and ESSEX CO. 


Exceptional Las | Facilities for New York 
Brokers. one our Expense 








Established 1864 


EK. Ss. 


66 BROADWAY ; 


Telephone 2817 Rector 


BAILEY 


—DEALER !IN—— 


Fire Insurance Stocks “‘A Specialty” 


NEW YORK 











Calumet Insurance Company 
CHICAGO 











AMERICAN UNION FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
381-387 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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CLASSIFICATION TABLES. | 











Of Little Real Value for Rate Making 
Purposes, According to Hartford 
Fire’s Management. 

While conceding the worth of classifi- 
cation tables as guides in underwriting | 
practices, they are, in the opinion of | 
the management of the Hartford Fire, 
practically valueless as a basis for rate- | 
making, the very purpose advocated | 
for their employment by Professor A. 
W. Whitney, of the New York Legis-' 
lative Investigation Committee. The 
views of the Hartford Fire management 
upon this subject are partly expressed 
in the following letter to the Compa- 

ny’s agents: 

“From time to time it is suggested 
that the proper way to determine fire 
insurance rates for all risks is to fix 
premium charges by results of the 
classification table. Even a prominent 
ivsurance commissioner has recently 
remarked that it may be desirable to 
require from companies ‘a uniform 
classification, figured so that the experi- 
ence of each company on results of 
each classification can be readily de- 
termined. * * * Reference to the 
classification would determine the just- 
ness of the rate charged.’ 

“This method of settling a vexed 
question seems plain and easy—and it 
is a reflection on generations of fire in- 
surance men that they have overlooked 


so simple a_ solution-—-provided the 
whole conception be not a fallacy: But 
unfortunately for fire underwriters, 


classification tables, as formulae for the 
making of rates, are wholly inadequate 
and unreliable. To an experienced in- 
surance man the results of classifica- 
tion have some general and indeter- 
minate suggestive value, but they afford 
absolutely no material for accurate de- 
duction. 

“There is no similarity between fire 
insurance classification tables and the 
mortality tables of the life companies. 
In life insurance the individual insured 
is a standard man. He must inevitably 
cie, and the company knows in advance 
just how much it must pay when he 
does. There are no partial losses in 
life insurance. The average expectancy 
of life is easily ascertained, and the life 
actuary has exact mathematical data 
on which to figure his rates. Not so 
with the fire insurance company. Few 
of its risks are ‘standard’ or can be 
made so. Many of its insurants never 
suffer from fire and, when a claim is 
made, it may be for the face of the 
policy or for an insignificantly small 
proportion of the amount insured. 

“In fire insurance there is no fixed 
basis on which to found mathematical 
calculations of rates. Risks are com- 
plex and seldom precisely alike. As a 
single instance of complexity, we may 
take a three-story brick building occu- 
pied on the ground floor as drug store; 
on the second floor, as millinery; and 
on the third floor, as printing office. 
Here, in one building, are presented the 
cistinect hazards of three kinds of risks. 
To what class shall it be posted? Per- 
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LECITIMATE SURPLUS LINES 





ESTABLISHED 1824 


Authority to adjust and pay all Losses, 
of legal process. 





Extra facilities for Local Agents 


The Yorkshire Insurance Company, Ltd. 


OF YORK, ENGLAND 


FRANK & DuBOIS, U. S. Attorneys, 47 William St., New York 


Funds held on deposit in New York banks for protection of American policy-holders. 


Home Office Assets, $12,191,000 


and Power of Attorney to accept service 











haps there is not another building in 
the same State occupied by exactly the 
same combination of hazards. A com- 
pany writing the stock on the ground 
iloor would classify its risk as a drug 
store. The company writing the prop- 
erty on the second floor would probably 
call it a millinery store. The company 
writing the property on the third floor 
would doubtless classify it as a printing 
office. Now a frame dwelling situated 
next door catches fire and, the fire 
spreading, entirely destroys the three- 
story brick building and contents. The 
loss did not arise from a cause inherent 
in. any of the classes contained in the 
brick building. What good reason is 
there for saying that this occurrence 
has any relation to the discriminatory 
rates which should attach to other drug 
stores, millinery stocks and printing 
offices? 
Impossible to Divide Classes. 

“One fundamental difficulty about 
classification tables is the impossibility 
of arriving at such a division of classes 
as will produce results having scientific 
value. Every risk, naturally, has its 
own inherent hazard, and if each risk 
of a class were identical both as to 
building and contents, and every one 
were situated detached, classification 
tables might be devised which would 
approximately show the fire hazard of 
individual classes. But with almost 
every risk there are circumstances 
which differ from those of other risks 
of the same class. Some buildings are 
of sole occupancy. Those variously oc- 
cupied have combinations of hazard 
differing one from the other. The num- 
ber of possible combinations jis infinite. 
No class can be made up of risks identi- 
cally the same, and yet, if we pile into 
one class all risks of a general kind, 
irrespective of how they may be com- 
bined with others or what peculiar con- 
ditions they may have surrounding 
them, we get results obviously value- 
less. On the other hand, if we seek to 
avoid this difficulty by multiplying 
classes and classifymg together only 
risks closely approaching each other as 
to characteristics, we have such a 
variety of classes, and so we reduce the 
volume of each as to narrow the aver- 
age and show abnormal results produc- 
ed by transient or exceptional causes. 
We are’ between Scylla and Charybdis. 

“As illustrating the infinite combina- 
tions which exist in fire insurance risks 
we may instance stocks of merchandise 
alone, mentioning a few of the varia- 
tions important to consider when fixing 
rates for insurance. Some stocks are 


in brick buildings and some in frame; 
some are in buildings with shingle 
roofs, others in buildings with tin 
roofs; some buildings have walls of cer- 
tain thickness and capacity to with- 
stand fire, others have thinner walls or 
thicker; some buildings are one-story, 
some are twenty; some buildings have 
interior divisions in the shape of walls 
with openings protected, others have no 
interior divisions and have area vary- 
ing from small to mammoth propor- 
tions; some risks are exposed by brick 
buildings and some by frame, some by 
business structures and some by manu- 
facturing establishments; some stocks 
are more subject to damage than oth- 
ers, and some, in case of small fires, 
cause total loss to the companies be- 
cause the amount of insurance carried 
is low. Coinsurance is obtainable in 
some places and prohibited by law in 
others. Some establishments are clean, 


some dirty; some successful, some fail- | 


ures. 
many others are important to consider 
when making rates. They differentiate 
the risks presenting them, and thou- 
sands of combinations occur. 

“If rates were to be fixed by the re- 
sults of classification, must not there 
logically be also thousands of classes to 
correspond with all these variations? 
And if so, we further must multiply the 
total several times over to provide for 
risks of these respective kinds when 
situated in towns with good fire depart- 
ments, in towns with poor departments 
and in towns with none at all. We 
speak here only of stocks of goods, but 
dwellings and each individual class of 
manufacturing risks must be divided in 
like manner. 

“Care, cleanliness, character and busi- 
ness methods are all entitled to con- 
sideration in the making of rates, but 
how can they be expressed in a classi- 
fication table? Trapped elevators, iron 
shutters, watchmen and _ automatic 
alarms, everybody knows, have prevent 
ed loss, but nobody knows how much 
they have prevented, nobody can 
Say, except as a 
how they should affect rates. The value 
of these uncertain quantities cannot be 
ascertained by means of classification. 

An Average Rate. 

“If for sake of argument, we concede 
the possibility of logically establishing 
a rate on any class by the results of 
its classification, what do we then 
have? A rate, it is true, but after all 
only an average rate. It is conceivable 
that it might not be the exact rate of 

(Continued on page 15.) 
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Every one of these features and | 


matter of judgment, | 


| ‘*The, Leading Fire Insurance Company 


of America.” 





WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary 

Assistant Secretaries 


A. N. Williams E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital... . $1,000,000.00 
Assets........ 6,562,329.14 
Net Surplus 2,008,419.02 
Surplus for Policy 

Holders ....... 3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 











For The Prexection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - + $1,000,000.00 
Cash Assets - - +  $4,395,685.89 
Cash Surplus te Policy 

Helders - + + $2,068,04461 


The real strength of an inenrance company lb ip the con- 


servatiom of ite management —x amepacns 


THE HANOVER & on 
of its policy. 
R. EMORY WARFIELD, President 
JOSEPH MeCORD, Vice-Pros. and Sea’y 
MORRISON, Ase’t See’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 


























LOUIS s. 


PEOPLES NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 








AMONSON, 


General Agents New York State 


$1,000,000.00 
2,468,409.88 
850,835.90 
1,617,573.98 


President 


E. E. HALL & CO., 45 Cedar Street, New York 





General Agents for New England 


WAKEFIELD, MORLEY & CO., Hartford, Conn. 
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JOINS THE NATIONAL BODY. 
(Continued from page 1.) 

ly extended. Furthermore, we have 
witnessed with great interest and much 
pleasure the exercises of the efficient 
fire department of Asbury Park, and 
we authorize Mayor Appleby to convey 
our appreciation to the firemen of this 
city. 

9. Resolved that the president should 
comply with the requirements of the 
National Association in the matter of 
appointment of committees. Further- 
more, we recommend that all delegates 
to the National Association meetings 
be expected to pay his own expenses. 

That a committee of nine be appoint- 
ed to draft bills and endeavor to have 
same passed by the State legislature, 
amending the present insurance laws 
as to brokers’ licenses, placing a penal- 
ty on the insurance companies and 
agents if they issue a policy to a broker 
who has not procured such _ license, 
also to have a law passed preventing 
rebates. 

That a committee of five be appoint- 
ed to confer with the insurance commis- 
sioner for the purpose of having him 
approve a system of uniform blanks, or 
recommend to the legislature a change 
in the laws to accomplish this end. 

The resolutions, unanimously 
adopted at the annual convention of 
the New Jersey State Association of 
Local Fire Insurance Agents, at Asbury 
Park on Tuesday, summarizes the ac- 
tion taken at what is freely conceded 
to have been the most important and 
interesting gathering in the life of the 
organization. 

The meeting was well attended, near- 
ly one hundred local men from all 
parts of the State being present, while 
the entire proceedings were conducted 
with a vigor and earnestness that re- 
called a gathering of the Southeastern 
Underwriters’ Association with “Archie” 
Macllwaine in the chair. 


A New Era Inaugurated. 





above 


Although the New Jersey Association 
has been in existence for seventeen 
years, it has not heretofore received 
that support from the agents that 
should have been accorded it, and de- 
spite the unceasing efforts of such inde- 
fatigable workers as Judge Conlon, 
Messrs. Ward, Wright, Miller, Meeker 
and others, the organization has been 


a negligible factor in underwriting af- 








fairs up to this time. But the Asbury 
Park convention, as President-élect 
Appleby said, marked the inaugura- 
tion of a new era in its affairs. From 
now on the New Jersey Association 
promises to take front rank with bodies 
of its kind, and if the programme as 
now laid down be carried out, the com- 
panies as well as their local represen- 
tatives throughout New Jersey will have 
cause for sincere congratulation. The 
fear, at one time felt by certain man- 
aging underwriters, that “labor union” 
methods, in the disreputable sense of 
that term, would be employed by 
agents’ associations has long since been 
dissipated, and the head office man now 


recognizes that the interest of company 
and agent runs along parallel lines, and 
these can best be advanced by concert- 
ed effort. 


Hospitably Entertained. 


When the delegates reached Asbury 
Park they were met at the station by a 
series of automobiles, and driven along 


he famous shore boulevards, returning 


to the Hotel Marlboro, where a most 
comfortable meeting room had been se- 
cured. After President Ward called 
the gathering to order he introduced 
Mayor T. Frank Appleby, who cordially 
welcomed the visitors to the city. An 
insurance agent himself, and proud of 
that fact, Mr Appleby is profoundly in- 


erested in all that concerns the local 
man and has ever — ready to help 
> bad practices. 

interesting diversion of the pro- 
was an exhibition drill by the 
local fire department. An alarm, rung 
in from the convention headquarters, 
speedily brought the entire fire fighting 


An 


ceedings 


- 


force upon the ground, the condition of 
the apparatus and the skill of the fire- 
men in its handling eliciting the warm- 
est commendation of the agents. 

Talk by National Secretary Putnam. 

As representative of the National As- 
sociation, its secretary, Henry H. Put- 
nam was present, and by invitation of 
President Ward, addressed the dele- 
gates concerning the aims, practices 
and accomplishments of the parent 
body. The organization, Mr. Putnam 
said, was now in its fifteenth year, and 
had a membership of 35 State associa- 
tions. It aimed to prevent overhead 
writing, sought the preservation of ex- 
pirations, advocated single agencies, 
safeguarded in so far as possible against 
the encroachment of brokers, and gen- 
erally strove to advance the interests 
of the regularly accredited local repre- 
sentative. Secretary Putnam’s straight- 
forward talk was greatly appreciated 
by his auditors, and upon its conclusion 
he was given a hearty vote of thanks. 

Afternoon Session. 

Following Mr. Putnam’s address the 
delegates adjourned for dinner, the As- 
bury Park agents acting as hosts, and 
proving in this as in all other social 
features of the gathering, most gener- 
ous entertainers. 

Upon reassembling for the afternoon 
session, the motion to appropriate $50 
for clerical help to the secretary car- 
ried, as did the further resolution that 
the executive committee take cogni- 
zance of the operations in the State of 
unlicensed brokers. The latter subject 
was introduced by E. J. Haynes, Jr., 
special agent of the Springfield Fire & 
Marine, who cited several specific in- 
stances in which business had been 
taken from local agents by piratical 
brokers, whose illegal practices the| 
State authorities seemed powerless 
to checkmate. It developed in the dis- 
cussion that centered about the ques- 
tion that the present law governing the 
operation of non-licensed brokers was 
defective and should be amended. 
Graft of Building & Loan Associations. 

Another matter that incited lively 
discussion was the practice of numer- 
ous building and loan associations 
throughout the State, in stipulating that 
berrowers of funds shall place insur- 
ance upon the mortgaged property 
through certain favored interests. The 
iniquity of this growing evil was de: 
nounced, and the matter referred to the 
executive committee for its serious 
consideration. 

Join National Association. 

By unanimous vote it was decided 
that the State Association join the Na- 
tional organization, the dues per mem- 
ber to the latter body being $3 for the 
initial year, and $2 regularly there- 
after. 

A large number of agents, not here- 
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tofore members of the State Associa- 
tion enrolled, convinced that they would 
be greatly benefited thereby. 

Officers for New Year. 

Upon recommendation of the Nomina- 
tion Committee, the following named 
were unanimously chosen to serve as 
officers of the Association for the new 
year: 

President, 
Park. 

Vice-President, C. 
City. 

Secretary-Treasurer,  S. 
Meeker, Elizabeth. 

Executive Committee: J, E. Muller, 
Jersey City; F. H. Reynolds, Paterson; 
J. R. Wright, Trenton; G. D. William- 
son, Jersey City; R. P. Conlon, New- 
ark: I. W. Rogers, Trenton: John H. 
Ward, Jersey City. 

In response to calls for a speech, 
President-elect Appleby frankly said 
that his administration would be a high 
success or a signal failure according 
to the measure of support given him 
by each individual member of the or- 
ganization. He urged that the work of 
sxeneral improvement be kept stead- 
fastly in mind and that the agents etrive 
in season and out to attain that end. 

Brief remarks of appreciation were 
also made by the other officers, thus 


T. Frank Appleby, Asbury 
J. Adams, Atlantic 


Merchant 
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concluding a most profitable and: enter 
taining gathering. 
Agents Present. 

Many agents in attendance upon the 
meeting neglected to register, but among 
those who did were the following: 

Asbury Park—Hon. T. Frank Appleby, 
G. P. Pettinger, Pawley & Co., A. Rob- 
bins and the Asbury Park Realty Co. 
Atlantic City—C. J. Adams, H. J. Seelor. 

Bernardsville—R. Fitzrandolph, J. W. 
Lent Agency. Belmar—Horace & Du 


Bois. Bogota—J. A. Karet. Burling- 
ton—A. W. Dresser. 
Camden—Crawford Miller. Carlstad 


-——Herman Poth. 

Elizabeth—S. Merchant Meeker, Louis 
Gordon, L. O’Donnell. 

Hackensack—B. A. Barkman, W. 
Schaffer. Hoboken—E. V. Magee, C. A. 
Burhorn, Fred T. Schmidt. Hohokus— 
J. H. Keiser. 

Jersey City—John FE. Muller, Wood- 
ward & Williamson, Ransom & Metz, 
C. P. Smith Co., Arnold Ripfe, John H. 
Ward, Henry F. Trimpe, Louis Sher- 
wood, Meyer Klein Co. 

Lakewood—Ernest E. Le Compte, A. 
M. Bradshaw. 

Mattawan—wW. G. Beale. Montclair— 
B. F. Peabody. Mount Holly—John R. 
Howe. 


Newark—T. C. Moffatt, Henry C. 


Roemmel, J. E. Garrabrant, R. P. Con- 
lin, Fred Meyers, R. O’Gorman. 

Paterson—Robert Leggett, R. M. 
Ekings & Co., F. R. Reynolds, A. P. 
Haldane, Julius Schwab, E. A. Lambert. 
Plainfield—R. F. Murray. Perth Amboy 
—Brown & Alpern. 


Red Bank—E. S. Allarie, A. D. 
Cooper, H. Bridsale. Ridgewbod—R. H. 
Wortendike. 


Saddle River—Jno. G. 
ville—John Enk, M. W. 
Coddington. 

Trenton—J. H. Wright. 

Woodbridge—C. R. Brown. 

Others present were: Henry H. Put- 
ram, and E. L. Montgomery, respective- 
ly secretary and field organizer of the 
National Association; E. J. Haynes, Jr., 
special agent Springfield Fire & Marine; 
L. H. Holton, of the A. M. Best Com- 
pany; and G. A. Watson, of The Bast- 
ern Underwriter. 


Esler, Somer- 
Seully, L. M. 





Favors 15 Per Cent. Limit. 

Attorney-General Bingham, of Indi- 
ana, who has directed litigation against 
the fire insurance companies operating 
in his State, is reported as favoring a 
law restricting the rate of commission 
payable to agents to not exceed fifteen 
per cent. 
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AUTOMOBILE INSURANCE 


HISTORY OF BUSINESS REVIEWED. 





Forms in General Use Explained to 


Agents by A. T. Graham 
of Chicago. 


One of the highly appreciated ad- 
dresses delivered at the lately held an- 
nual meeting of the Illinois Association 
of Local Fire Insurance Agents at De- 
catur, was that by A. T. Graham of Chi- 
cago reciting the history of Automobile 
Insurance. Mr. Graham said: 

Roughly speaking, the annual premiums 
on automobile business in Illinois at the 
present time are about $500,000. I should 
say that three-tifths of this amount is col- 
lected for collision, fire and theft policies, 
= two-fifths for fire and theft policies 
only. 

While I am not prepared to give any 
definite figures, I should say that fully all 
the premiums collected under the different 
collision forms are returned to the policy- 
holders in the shape of losses, and I serious- 
ly question whether there has been any profit 
under the fire and theft forms at the rates 
prevailing up to the first of last October. 

The fire and theft policies of the stock 
companies are identical as to phraseology, 
with this single exception that some of these 
policies are valued, while others are not. 
{Sy valued policy, I mean that in case of 
tetal loss, the face of the policy is the meas- 
use of loss and damage. Under the other 
forms, the car insured may be totally de 
stroyed, but the loss to the company may 
be considerably less than the face of the 
policy, the difference being depreciation of 
value, or perhaps over-insurance. 

The fire and theft policy (so-called) covers 
any loss by fire, self-ignition, explosion, 
lightning, the risks of transportation and 
navigation (inland and coastwise), and every 
loss in excess of $25 by theft, robbery or 
pilferage, unless committed by some person 
in the employment, service. or household of 
the assured. This policy covers the insured 
iweachine wherever it may be in the United 
States and Canada, 

Personally, I believe valued policies ought 
not to be issued, especially on motor cars, 
on account of the fluctuating values. Com- 
panies generally frown upon any attempt on 
the part of State legislatures to enact valued 
policy laws, the principal objection being 
that such laws are an encouragement to 
fraud: a weapon in the hands of dishonest 
persons employed to compel the payment 
of unreasonable loss claims, and perhaps 
losses that have been wilfully caused for 
the sole purpose of collecting the insurance. 

Covers for Collision Damage. 

The stock companies also, for an addi- 
tional rate of 1% per cent., cover collision 
sustained, that is, damage to the car in- 
sured caused by collision with another 
vehicle, or with any animal, tree, post, fence, 
wall, building, or any obstacle placed as a 
barrier, provided the damage occurs while 
the car is on a regular roadway, or in en- 
tering or leaving a building adfacent to such 
readway, or during any accidental divergence 
from such roadway. No liability is assum- 
ed for striking any part of the roadbed 
or for striking steam or street railway rails 
or ties, nor from damage from upset, un- 
less caused by such collision as is insured 
against, nor for damage caused to lamps or 
guards by collision while entering or leaving 
a building. No collision damage is covered 
if caused during any race or speed test, or 


while the car is operated by any person 
under eighteen years of age. The collision 
risk is assumed under a uniform clause, 


which becomes a part of the fire and theft 
policy, and which provides that the assured 


shall bear any collision loss up to 7% per 
cent. of the original value of the car (but 
not less than $50 or more than $200), and 
that any excess over this amount shall be 
paid by the company. This is called a 


deductible average rider. 

For an additional rate of 3) cents this 
rider can be made nondeductible; that is, 
the company will pay the whole loss if it 
exceeds 71% per cent. of the original value 
of the car. 

The stock companies also employ several 
other attachments or riders. 

“The Buropean privilege clause’ permits 
the assured to take his car to the United 
Kingdom of Great Britain and Ireland, and 
the continent of Europe, and covers it while 
there. It also covers the ocean risk going 
and returning, and the charge imposed for 
this permit is one-half of 1 per cent. 

“The additional hody rider’ cannot be 
dispensed with when there is more than one 
body insured, because the insurable value of 
each body and of the chassis must be stated; 
otherwise the proportion of insurance on 
uny one part of the machine could not be 
satisfactorily determined in case of loss un- 
der a valued policy, nor without an average 
or coinsurance clause under a_ nonvalued 
policy. 

Private Garage Warranty. 

“The private garage warranty” stipulates 
that the car shall be kept in a certain pri- 
vate garage, but permits storage In any oth- 
er building for fifteen days at one time, pro- 
vided the ear is en route visiting, or being 
cleaned or repaired, When this clause is at- 
tached, a rebate of one-quarter of 1 per cent 
is allowed on private car only, 

“Cars used for hire.” This rider is ts- 
sued at an additional rate of one-half of 1 
per cent., and (aocennie A the carrying of pas- 
sengers for compensation. 

“he al effects rider” covers robes 
ard automobile wearing apparel while on 


the car or in any building where the car 
is housed, but does not cover auy loss by 
theft, robbery or pilferage. This rider calls 
for the same rate that would have to be 
paid on the assured’s car. 

Before taking up the London Lioyd’s 
forms, I want to say just a word about 
tates. A new schedule of rates has just 
been promulgated, and I have it on good 
authority that this schedule is based on the 
experience of several companies that have 
done a general automobile business for sev- 
eral years. It is the first attempt at 
scientific rating, and it is to be hoped that 
its application or the application of some 
other more complete and less complicated 
schedule will insure a moderate profit to 
the companies using it. It is a foregone 
conclusion that all the companies will sooner 
or later discontinue the automobile busi- 
ness, unless it can be made profitable. 

London Lloyds Forms. 

The London Lloyd’s fire and and theft pol- 
icy is substantially the same as the non- 
valued policy of the stock companies. There 
is this difference, however, that it covers in 
western Europe, as well as in the United 
States and Canada, and contains an average 
clause, which applies when the car insured 
has two or more bodies, or scattered equip- 
ment. The rate for this contract is 2 per 
cent. on private cars and commercial trucks, 
2% per cent. on livery cars and 3 per cent. 
on taxicabs. 

Lioyd’s limited collision policy insures 
against all the perils covered by the _ fire 
and theft policy, and also includes dam- 
age by collision to the insured car, if caused 
by colliding with a railroad train, a street 
cat, a municipal fire department vehicle, or 
a fire insurance patrol wagon. The rate 
for this form is 3 per cent. on private cars, 
31% per cent, on commercial trucks and cars 
for hire, and 4 per cent. on taxicabs. 

Lloyd’s collision sustained policy likewise 
covers the same as the fire and theft policy, 
and, in addition, covers damage by collision 
to the insured car, if caused by colliding 
with another object, whether moving or sta- 
tionary. It also covers damage to the car 
caused by running into open draws, and 
provides that the assured must bear the first 
$25 of every loss by collision. The rate for 
this form is 4 per cent. for private cars, 
4%, per cent. for commercial trucks and 
livery cars and 5 per cent. for taxicahs. 

Lloyd’s full collision policy covers the same 
as the last mentioned policy, but contains 
this additional provision; that property dam- 
age is also covered. Property damage is 
such damage as the assured may do with 
bis automobile to the property of a third 
party, and for which he may he legally liable 
(up to the amount of the policy). The full 


collision policy indemnifies the assured for 
such loss. The rates for this form ate 4% 
per cent. for private cars, 5 per cent. for 


commercial trucks and livery cars and 5% 
per cent. for taxicabs. 

To those who are not familiar with Lon- 
don Lloyd’s I want to make this brief ex- 
planation. In the seventeenth century a man 
of the name of Lloyd kept a coffee house 
in London. Men interested in shipping used 





CLASSIFICATION TABLES. 

(Continued from page 13.) 
any individual risk in the class. All 
will remember the patriotic citizen who 
claimed for his town the attractive 
average temperature of 60 degrees— 
made up, as was afterward ascertain- 
ed, of 100 degrees in summer and 20 
degrees below zero in winter. If we 
find that the average rate of a certain 
class is 1 per cent., shall we reduce to 
that figure all its inferior risks, now 
paying more, and increase the rate on 
its better built or carefully managed 
establishments for which we now 
charge less? 

“One cause of loss which upsets all 
attempts at scientific deduction from 
classification is exposure. The most 
frequent cause of fire in particular 
risks is its communication from anoth- 
er building, near or remote. This fact 
vitiates all classification undertaking 
to prove the relative fire hazard of dif- 
ferent classes of risks by the amount of 
the loss which each presents. 

“But even if we had the science of 
classification reduced to a point where 
there was absolute connection between 
the dollars of loss shown in each class 
and the causes which produced such 
loss, we should still be without an ef- 
fective guide for the future making of 
rates. We should have a history—that 
is all. Great changes are constantly 
occurring in methods of building, mate- 
rial for construction, in processes of 
manufacture, in growth of cities; height 
of buildings, and in the use of such 
agents as gasoline and electricity. The 
conditions which produced the classifi- 
cation figures of the last ten years have 
altered, and what results the change 
will inevitably bring there is none can 
tell. By the time the results of such 
changes could be crystallized into clas- 
sification tables other changes would 
have occurred, again making our tables 
unreliable.” 


= lS 
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Capital, $400,000 Net Surplus, $276,754 


Admitted Assets, $972,387 


Writes: Liability, Fidelity, Surety, Court, Contract, Burglary 
and Plate Glass Insurance 








Are you Interested in Western and Pacific Coast Insurance Matters? 
To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance ip the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL 














1853 
FIFTY-SIXTH YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


1909 


THE LEADING FIRE COMPANY 
OF THE WORLD 


Assets $1,021, 263.04 


409,580. 06 


INGE BGG PERS. ....02 ccecsscese 





W: H. MILLER, President 
A. S. McCONKEY, 
Secretary and Treasurer 


[of Liverpool England. | 














T. A. DUFFEY 
INSURANCE 


84 WILLIAM STREET NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 











SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L. DUNCAN, U. S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 


Financially able to meet its every obligation, and prompt and liberal in doing so 








H. E. ROWLANDS & CO. 
2050 Amsterdam Avenue New York City 
RESIDENT ASENTS 


Fidelity & Deposit Company of Baltimore 


CASUALTY DEPARTMENT 


EXCEPTIONAL FACILITIES FOR HANDLING BROKERS ACCOUNTS 














SUBSCRIBE FOR 
THE EASTERN UNDERWRITER 
PRICE $3 PER ANNUM 





to meet there and speculate on the safe 
arrival of ships and cargoes at destination. 
The insurance business is supposed to have 
originated from this practice, although some 
writers claim that it originated in southern 
Europe at a much earlier period. At first, 
marine insurance only was written, but with 
the lapse of time other features were added, 
until now nearly every kind of a risk is 
assumed by the underwriters. 

There are approximately 600 underwriters 
at, Lloyd’s at the present time, including 
some of the wealthiest men in England. 
fhese men have certain rules and regula- 
tions for the conduct of other business, and 
au executive committee to administer their 
affairs. Every man is compelled to deposit 
5.000 pounds in money or its equivalent in 
approved securities before he can become a 
marine underwriter; therefore, every mii 
must be possessed of at least 5,000 pounds 
before he can secure the privilege of under- 
writing. Probably 400 or 500 of these men 
dv a general insurance business all over the 
civilized world. Nearly everyone of these 
men insures himself against insolvency with 
the other underwriters. No premium 
touched until the expiration of the policy, 
only the agent’s commission being deducted 
This practice creates a reserve of from 75 
to 85 per cent. Each underwriter must sub 


is 


mit to a quarterly audit by public ac- 
countants, and if his reserve has fallen be 
low 40 per cent., he must at once make up 


the deficit or his membership is suspended. 


Collision sustained and property damage 
are also written by the liability companies 
in connection with liability insurance, the 


rate being based on the horsepower and 
type or style of car insured. The assured 
is covered under the collision sustained rider 
of the liability companies for any amount 
of physical damage to his car by collision 
with another subject, either moving or sta- 
tionary, in excess of $15. This rider, how- 
ever, specifically exempts damage caused by 


collision with roadbed, with railway rails 
and ties, by upset (unless. caused by such 
collision as is insured against). Tires are 


not covered unless total collision damage 


exceeds $200. 
The property damage clause covers the as 
sured to the extent of $1,000 against loss to 


the property of another person, and this 
rider also includes consequential loss — 
damage. By consequential damage I ime: 


for instance, as a rishtanad 
as the result of 


to which the animal is at 


such damage, 
horse might do 
with the vehicle 


tached, such as breaking a plate glass 
window. If the assured should be held to} 
be liable for such loss or damage, then the 
liability company would relieve him of this 


burden to the extent of $1,000, but no more. 


Now, gentlemen, after having given you 
this brief explanation of the different motor 
car contracts, I suppose some of you are 


wondering what kind of a combination you 





cought to recommend to your customers. If 
you will permit one who has specialized in 
this business for several years to advise you 
you will recommend: 

First: A fire and theft policy in some | 
reliable stock company, an 

Second: A liability policy nh some good 
liability company, With both the collision 
ud property damage riders attached You 
cun't beat this yobinat 

Favors Contingent Commissions. 

In the course of his address before 
the recently held annual convention of 
the Connecticut Association of Loca! 
Fire Insurance Agents, President Mc- 
Neill declared himself in favor of the 
contingent rather than the graded meth- 
od of agency compensation. He held 
that the former plan tended to greater 
care in the selection of risks on the 
part of the agent, and that the result 


and its local rep- 
than by 


both to the company 
resentative was more profitable 
any other practice. 





New Jersey Agency Appointments. 


Calumet.—J. S. Cruser, Atlantic High- 


lands. Commercial Union, England.—- 
C. C. Groves, Cranbury. Continentail.— 
Vert and Vert, Boonton. Fidelity 
Phenix.—Vert and Vert, Boonton. Glens 
Falis—J. B. Hendershatt, Newton. In- 
surance Co. of N. A.—C. C. Groves, 
Cranbury: R. D. Bush, Manasquan. 


London Assurance—Braddock and Low- 
der, Newfield; J. Tiedeken, Pensanken. 
Mannheim.—E. C. Hill & Co., Trenton; 


RB. Barkalow, Freehold; J. F. Condon, 
Long Branch: Albert Robbins, Asbury 
Park; T. W. Lavake, Princeton. WNa- 
tional Union.—N. Newlin Stokes, Jr., 


Camden. North British & Mercantile, 
England.—C. CC. Groves, Cranbury. 
Northern Assurance.—Howard Borden, 
Camden. Reliance.—Coates Walton, 


Jr., Merchantville. Scottish Union &| 
National.—Frederick Miller, Upper | 
Montclair. Security—C. F. Koster, 
Weehawken. Stuyvesant.—G. W. Jan- 


Red Bank Union Marine.—Bate- 


Asbury Park; C. V. 


on, 


man and Hubbard, 
DuBois, 


Freehold. 
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ADVOCATES NEW SUILOING LAW. | 





Would Have Structures of Incombusti- 
ble Material Erected in Congested 
District of Philadelphia. 





Edwin H. Clark, chief of the Bureau 
of Building Inspection of Philadelphia, 
speaking before a meeting of the local 
chapter of the American Institute of 
Architects on Friday last, strongly 
urged the adoption of a new building 
code to apply to that section of the 
Quaker City bounded by the two rivers, 
South and Vine streets. 

“I would advocate,” said Mr. 
“that the old mill construction 
pensed with and that up to 65 feet in 
height the new buildings should be con- 
structed of incombustible material and 
beyond that height should be absolutely 
fireproof. Incombustible buildings— 
buildings that are constructed of iron 
and steel—will act as barriers in case 
of fire. If a man wants then to enlarge 
or make his building fireproof, all he 
has to do is to cover the beams with a 
fireproof material—terra cotta or con- 
crete—and he will have a fireproof 
building. I think we should dispense 
with all mill construction, which would 
do away with wooden joists and beams. 

“Of course we would like to see all 
buildings absolutely fireproof, but that 
would be too expensive for some 
builders.” 


Clark, 
be dis- 


The chief said a bill was in prepara- | 





tion to be presented to the next Legis. | 
lature. 
On behalf of the Minnesota Insur- 


arce Denartment, Actuary S 


of New York, iis examining the St. Paul 


ig@F ire & Marine, of St. Paul. 


a collision , 





H. Wolfe. 





“STRONG AS THE STRONGEST” 


The Northern - Assurance Co. 


(LTD., OF LONDON) 
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Losses Paid - . $83, 000,000 
Losses Paid in U. S. - $27,000,000 
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MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854 
pee rae 


William G. Whilden, President 
W. K Reifsnyder, Secretary 
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Suburban Dept. 





FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 
Franklin Fire Ins. Co. of Palladeiphia 
County Fire Ins. Co. of Philadel 
-. Union Fire Ins, Cu. o Pitsburg 
Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 


General Agents for 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 





This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 
New Jersey. 


Prompt Service Individual Attention 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1910 


HON. GEO. A. COX, President 

W. R. BROCK & JOHN HOSKIN, K. C., LL. D. 
Vice-Presidents 

W. B. MEIKLE, Gen. Mer. 








0. 0. LAUCKNER INSURANCE AGENCY 


ba a = St. 355 Palisade Ave. oj iver s St. 
Jersey City 


FIRE INSURANCE 


New Jersey writing agents for twelve of the 
leading companies, including 
Aachen & Munich 
St. Paul F. & M. 

Teutonia 
Central National 





Westchester 
Niagara 
Springfield F. & M. 
Firemans (of N. J.) 





New Jersey Lines Bound An New ‘York Office 


L. ERETSCHMANN 
Mer. N. J. Dept. 


LeROY P. GREGORY 
General Mer. 











HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lineg handled anywhere. Good 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 


ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of e | P. 

German Amerigon of Pi tsbu Pa. 

Detroit of Detroit, ich. 


438 WALNUT ST., PHILA., PA. 


JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS, 














SURPLUS LINES 


D. C. SCHUPP & CO. 


159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 





TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE 00. OF NEW JERSEY 
ST. PAUL FIRE AND MARINE INS. 00. 
OF MINN. 
80 WILLIAM 8T., NEW YORK CITY 

















Territory in Pennsylvania, 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 
DES MOINES, IOWA 
DISTRICT MANAGERS WANTED : 


Ohio, Mis- 


Jas. T. Priestly, M. D 
Medical Director 


Carleton B. Pray 
Treasurer 








HANDLE YOUR 
SURPLUS LINES 


“The Markham Way” 


IN THE 


Individual Fire Underwriters 
OF ST. LOUIS 
THE BEST INDEMNITY 








Pierce Building St. Louis 











KEEP POSTED By Reading 


| THE EASTERN UNDERWRITER 
Each Week——— 
Subscription $3 Per Annum 


—— 








TWO HUNDRED AND FIRST YEAR 
Ss UN 
INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 

54 PINE STREET, NEW YORK 
Western Department: 

171 La Salic Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 























PERCY B. DUTTON 
FIRE UNDERWRITER 
ROCHESTER} Siete Manager 
HUMBOLDT of PENNA. 
TEUTONIA of PENNA. 

COOPER of OHIO 




























WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohle 








100 WILLIAM STREET - - - 


New York 




















ONE Gone 
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CASUALTY AND 


SURETY HAPPENINGS 








ALL COMPENSATION. POLICIES 


IN NEW YORK AFTER JANUARY 1. 








No Separate Contracts for This Feature 
—Commission Scale Changed— 
Bureau Formed. 





After January first, all employers’ 
liability policies issued in New York 
State, will contain the compensation 
feature. At least, such is the proposal 
which the liability companies have 
agreed to tentatively, and expect to 
put into operation. This will mean 
that there will be but one straight em- 
ployers’ liability policy where it has 
been anticipated all along that endorse- 
ments or “riders” would have to be at- 
tached to policies that were to cover 
the compensation feature under the 
new New York law, or special agree- 
ments entered into with the insured in 
cases where the optional compensation 
portion of the law would be taken ad- 
vantage of by the employer. 

The liability companies have been 
working on the problems raised by the 
compensation movement, ever since 
the commission was appointed in New 
York State, and it was first thought 
that the different phases of liability 
represented could be covered by attach- 
ments to the forms that had been used 
heretofore, but recent developments 
have entirely changed the outlook. The 
companies have come to recognize that 
the enactment of laws on compensation 
in a few scattered States is not a pri- 
mary cause of the present liability 
conditions, but instead is a result of a 
tendency. It is now apparent to the 
companies that the so-called “Compul- 
sory” workmens compensation feature 
of the New York laws, instead of being 
restrictive and limited to a few occu- 
pations will, when interpreted by 
courts and juries, be applied to all oc- 
cupations indiscriminately whenever 
the work fits one of the descriptive 
clauses of the act, such as, work 
twenty feet above the ground, hand- 
ling wires charged with electricity, sub- 
terranean, etc. 


There remained consequently no al- 
ternative for the companies, so the 
compensation features which would be 
forced upon them willy nilly, are to be 
accepted and incorporated in all poli- 
cies. 

This will necessitate an adjustment 
in the commission scale. The details 
have not yet been worked out, but it 
will be done on a basis of equalizing 
the compensation and employers’ liabil- 
ity rate; one will be raised and the 
other lowered. The net result will, it 
is believed, not be a lower commis- 
sion, for although the rate of commis- 
sion will be less than that formerly al- 
lowed for employers’ liability business, 
the premium itself will be considerably 
larger. 

The chief interest in the compensa- 
tion legislation has been centered in 
New York and two other States, but 
there is plenty of evidence that this is 
but the beginning and that compensa- 
tion laws will soon be on the statute 
books of all of the States. The amount 
of work that has been done and will be 
required in the future to keep abreast 
of this movement, indicated to the lia- 
bility companies that it would require 
systematic handling, and it was decided 
to form a bureau for that purpose. This 
will be known as the “Workmen’s 
Compensation Service and Information 
Bureau” and will cover the whole coun- 
try in its operations. 

The latest States to get in line for 
compensation are Oregon and Ohio, In 
the former an adjustment of liability 








vates will be necessary because of the 
enactment of a law taking away many 
of the defenses of the employer, and 
the Columbus Chamber of Commerce 
has taken steps to secure the enactment 
in Ohio of compensation legislation. 

> 





SUCCESSOR TO D. H. SCOTT. 





F. Le Roy Templeman Manager of 
Maryland Casualty’s Accident De- 
partment—Other Promotions. 





In succession to the late Duncan H. 
Scott, the Maryland Casualty Company 
has appointed F Le Roy Templeman, 
heretofore examiner of claims, manager 
of its Accident and Health Department. 

Mr. Templeman has been in the ser- 
vice of the Maryland since 1899, and 
during the greater portion of the time 
has handled personal accident and 
health claims. The experience acquired, 
together with his initmate association 
with Mr. Scott, qualifies him for his 
new duties. 

The duties heretofore discharged by 
Mr. Templeman will be handled by J. 
D. Cronmiller and Garrett Stevens, 
each having the title “Examiner of 
Claims.” The former will have charge 
of the burglary, sprinkler, boiler and 
fly-wheel claims, and the latter those 
incident to the Accident and Health 
department. Both have been with the 
Maryland for several years. 

These promottions are in line with the 
policy of the Maryland Casualty in ad- 
vancing men from its own ranks when 
vacancies occur making such action 
possible. 





COMPILING RESERVE FIGURES. 





Committee Getting Ready to Place 
Plan Adopted Before Insurance 
Commissioners. 





The committee on Liability Loss Re- 
serves of the Liability Association, 
which has been working for several 
months on various plans of computa- 
tion, are now engaged in compiling the 
figures which will be submitted to the 
insurance commissioners with the plan 
adopted. This is the final step before 
the completed plan will be given to the 
commissioners through its committee 
on reserves other than life of the Na- 
tional Insurance Commissioners’ Con- 
vention, and it is expected that this 
will be done within ten days or two 
weeks. 

The numerous plans that have been 
under consideration finally simmered 
down to two, or rather two variations 
of one plan, known as variation 1 and 2 
of Plan B. 

At a meeting of the liability compa- 
nies held about a week ago, it was de- 
cided that neither of these methods in 
themselves would cover the ground ne- 
cessary, so still another method was 
prepared by a combination of the two, 
and this was ratified by all of the com- 
panies and is the one that will be sub- 
mitted to the commissioners. 





New Jersey Agency Appointments. 





Empire State Surety.—J. A. Farrell, 
telmar: Maurice Lindsay, Tenafly. 
Fidelity & Casualty.—A. ©. Stout, East 
Orange: M. C. Tambaer, Passaic New 
Amsterdam Casualty.—M. L. Branin, 
Millville; Julius Kraus, Mays Landing; 
T. W. Lavake, Princeton: Pancoast 
Lewis, Bridgeton; E. S. F. Randolph, 
Westfield: L. C. Riddle, Monasquan: 
Pareclay L. Stokes, Trenton: H. B. 
Townsend, Atlantic City. North Amei- 
can Accident.—C. B. Carmichael. Cam- 
den. Philadelphia Casualty—W. S. 
Cornman, Phillipsburg. 





Gilbert Congdon has resigned both as 
secretary and agency superintendent of 
the Empire State Surety Company of 
New York. 


‘ACCIDENT OUTLOOK CLEARED 


MANY DIFFICULTIES ADJUSTED. 








Construction of New Law Avoids Trou- 
ble—“Frills” and Commission 
Questions Settled. 





A few weeks ago there was a general 
conference at Albany between officers 
of the companies writing personal acci- 
dent insurance and Superintendent of 
Insurance Hotchkiss regarding the con- 
struction to be placed on the terms of 
the new uniform policy law to apply to 
accident contracts. Some of the ques- 
tions that were up at that meeting were 
of the most vital kind and threatened 
to cause an unprecedented shaking up 
in the business of the companies, the 
only advantage to be gained being a 
compliance with unimportant technical 
details. 


Most of these questions have now 

been settled and instead of a troubled 
sea of restrictions and requirements 
ahead, the accident companies have 
clear sailing. Each feature of the law 
that seemed to be a source of misunder- 
standing has been taken up by the De- 
partment and a definite construction 
placed upon the requirement. Mr. 
Hotchkiss has been disposed to see the 
tremendous loss of business that would 
result in shaking up policyholders if it 
was required to issue new policies at 
the expiration of the old, or secure new 
applications as seemed to be contem- 
plated for a time. 
“ In explaining the decision on this 
point arrived at by Commissioner Har- 
dison of Massachusetts and himself, 
Superintendent Hotchkiss said: 

“In respect to the renewal of policies 
issued before January first, and which 
have no provision giving the insured 
the right to renew by the payment of 
successive premiums, it was decided 
that, although it is a close question 
whether or not these so-called renewals 
are not technically new _ contracts, 
calling for the use of new policies as 
prescribed by law, yet, in view of the 
practical difficulties in the way and the 
loss which might result to policyhold- 
ers, the benefit of the doubt should be 
given to the present method of renew- 
als, and any further question which 
might arise thereunder be left to the 
courts or to further legislation. There 
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will be, accordingly, no interference by 
these departments with the renewal of 
contracts now in force by renewal cer- 
tificates, if that method is acceptable 
to the companies and their policyhold- 
ers. 

“However, the departments urge that 
policies issued under the new law have 
a renewal provision, so that, in respect 
to such policies, no question can arise 
as to whether or not a renewal certifi- 
cate is legal.” 

The companies have submitted their 
policy forms in compliance with the 
law, but as yet no action has been taken 
in regard to them. No difficulty is ex- 
pected in making the forms comply with 
the superintendent's rulings as the com- 
panies, through a committee, have been 
in conference with Mr. Hotchkiss sev- 
eral times on the matter. 

This new condition in New York ot 
requiring the approval of policies be- 
fore issuing, was not the only disturb- 
ing element for the accident companies. 
There was a movement on to eliminate 
“frills” from contracts and for a time it 
seemed that there would be a shaking 
up in the policy forms to add another 
disturbing element. The term “frills” 
however, proved to be a misnomer 
for all of the companies could show 
that they had paid out large sums on 
each and every feature of their policies 
and instead of “frills” they were de- 
cidedly to be considered as benefits for 
the assured. After two or three con- 
ferences, this was the decision reached 
by the companies, namely, that there 
were no “frills” in the policies to 
eliminate. 

Still another matter was under con- 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








HOME OFFICE, 


LIABILITY, BOILER, PLATE GLASS, ACCIDENT, DISABILITY, FLY WHEEL 
Casualty Company of Mmerica 


INSURANCE 


NEW YORK 











AN AGENCY CONTRACT 


The Title Guaranty & Surety Company 
SCRANTON, PENNA. 
is a valuable asset to any insurance office 
Pat - 


L. A. WATRES, President 
TOWNSHEND, Supt. of Agencies 
AGENTS WANTED IN UNCOVERED TERRITORY 


M. M. 


—WITH— 


and Surplus $1,500,000 
JOS. A. SINN, Mer. Surety Dept- 








T. J. FALVEY, President 











INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding “Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. 
JOHN GIBLON, General Agent 


Surety Bonds Burglary Insurance 


JOHN T. BURKETT, Secretary 


J. Office, 707-708 Firemen’s Building 
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sideration which added to the general 
uncertainty, but it was dropped without 
the companies taking any action. This 
was a proposition to have all of the 
companies enter into an agreement to 
pay uniform commissions, but it was 
soon seen that it would be impossible 
to get the companies to co-operate on 
this matter. 

In view of the seriousness of some of 
these questions which have been before 
fraternity, the accident underwriters are 
congratulating themselves on getting 
through with so little disturbance to 
their business. 





FOR BONDING CITY OFFICIALS. 





Contract Secured by International Fi- 
delity Company on Several Camden 
N. J., Public Men. 





The Finance Department of Camden, 
N. J., recently advertised for bids from 
surety companies for furnishing bonds 
for public officials, the parties to be 
bonded being the comptroller, treasur- 
er, assistant treasurer, receiver of 
taxes, assistant comptroller, assessors, 
etc., the total risk amounting to $150,- 
000, running for three years. The bid- 
ders were: 


Aetna Indemnity Co.......... $1,533.00 
Fidelity and Deposit Co....... 1,503.00 
National Surety ........cccecs 1,496.00 
United States F. & Guaranty.. 1,461.00 
Title Guaranty & Surety...... 1,461.00 
International Fid. Ins. Co..... 1,434.25 


The business was awarded to the In- 
ternational Fidelity Insurance Compa- 
ny, its total bid being the lowest, al- 
though on the bonds of the clerk of 
Water Department, the transcribing 
clerk, the license clerk, and certain 
others, its figures were higher, while 
all the bids were the same on the bonds 
of the receiver of taxes, city treasurer 
and assistant treasurer, and on the 
bonds of the other officials at present 
bonded by the International, its figures 
were lower. 





The Cost in Lives by Boiler Explosions. 

Nobody will ever know how many 
boilers blew up in the United States in 
1909, but any one who will take the 
trouble may learn that at least 550 of 
them did, says a writer in the Techni- 
cal World Magazine. That is at the 
rate of an explosion for each sixteen 
hours and six minutes in the year. In 
those 550 boiler explosions 227 persons 
were killed outright and 422 others 
were injured. Considering the modest 
and unobtrusive way in which the 
slaughter goes on this Is a pretty good 
score. 

There is one class of boilers, and one 
only, concerning which official statistics 
exist, and even these are incomplete; 
and this is the locomotive boiler. The 
Interstate Commerce Commission is 
able to announce that from July 1, 1904, 
to June 30, 1909, 265 persons were 
killed and 3,656 were injured in explo- 
sions of locomotive bo‘lers; but not 
even the Interstate Commerce Commis- 
sion knows how many boilers were 
blown up to accomplisn this result. 

From unofficial sources it may be 
learned that in 1907 there were fifty- 
seven locomotive boiler explosions, 
whih means that one out of each thous- 
and in use that year blew up, killing 
101 persons, or nearly one-fourth of the 
total killed in boiler explosions that 
year, and injuring sixty-eight. In 1909, 
there were forty-two explosions of loco- 
motive boilers, which was 7.6 per cent. 
of the total number of explosions, in 
which forty-four persons were killed, 
which was 19.3 per cent. of the total 
number killed in explosions, and sixty 
were injured. 

Sawmills, which have a pretty hard 
reputation in such things, only scored 
thirty-four explosions; but then saw- 
mills are not nearly as numerous as 
locomotives. There were forty-five per- 
sons killed in these accidents, which 
was one more than was credited to the 
locomotives, and forty-one were in- 
jured. 


BOYD FAVORS GERMAN SYSTEM. 





Commissions from Nine States Confer 
On Draft for Industrial Accident 
Bill. 





James Harrington Boyd of Toledo, 
chairman of the commission which is 
drafting an employers’ liability and 
workmen’s compensation act for Ohio, 
to be presented at the next session of 
the General Assembly, told the Ohio 
State Board of Commerce, in annual 
session, which he addressed Thursday, 
that he was strongly in favor of a 
statute based on the German system. 
He added that his personal choice 
would not govern the report of the 
commission. Mr. Boyd came down 
Wednesday from Chicago, where he 
and the other members of the Ohio 
commission attended a conference of 
similar commissions from Massachu- 
setts, New York, Connecticut, New Jer- 
sey, Illinois, Minnesota, Wisconsin and 
Montana, the nine commissions, follow- 
ing eight hearings covering three days, 
drafted a tentative uniform act, insur- 
ing employes against industrial acci- 
dents. The draft will be used merely 
as a working basis for the final draft, 
which probably will be effected by 
future hearings before the commis- 
sions. 

The Ohio Commission has held 16 
hearings since August 5, when it was 
organized. Public hearings in Colum- 
bus will begin at 2 p. m. November 30. 
President Schwetman of the National 
Manufacturers Association will open 
the local hearing, which probably will 
be held in the hall of representatives. 

Thirteen questions are being dis- 
cussed at the hearings. They are: 

1—What employments shall the act 
cover? 2—Shall all injuries be cover- 
ed, irrespective of negligence? 3—Shall 
all persons engaged in such employ- 
ment be included? 4—Shall compensa- 
tion be paid in a lump or in install- 
ments? 5—Amount and duration of 
compensation? 6—How long shall an 
injured employe wait for compensa- 
tion? 7—Shall dependents’ include 
non-resident aliens and _ illegitimate 
children? 8—Shall employes contribute 
to the liability fund? 9—Shall it be 
possible for employers to substitute 
voluntary schemes for payment? 10— 
Method of determination of controver- 
sies? 11—Nature of scheme; compen- 
sation, insurance or state insurance? 
12—Repeal of existing laws? 13— 
Constitutionality ? 

The nature of the findings on the 
different subjects at the Chicago con- 
ference is being kept secret. 





To Meet Early Next Month. 





Members of the Detroit Conference 
have been advised by President C. H. 
Boyer, that “Winter meeting of the 
Detroit Conferegce, will be held at the 
Cadillac Hotel, Detroit, Mich., on the 
8th and 9th of December. The execu- 
tive committee, in session at New York 
on October 19th, set the above date, 
which is earlier than prescribed by the 
constitution and by-laws, on account of 
urgent business. An attractive pro- 
gramme is being prepared. 

“It is very essential that you have a 
representative present. Will you kind- 
ly advise whether or not your Company 
will be represented. 

“As we have a regular Credentials 
Committee, kindly mail or hand vour 
written credentials, signed by an officer 
of your company. to the chairman of 
the Credentials Committee—Mr. FE. S. 
Cook, secretary. the Commonwealth 
Casualty Co. Philadelphia—prior to the 
hour set for the opening of the con- 
vention.” 





Albert C. Johnson of Boston, assist- 
ant secretary of the Massachusetts 
Bonding & Insurance Company. who 
will he in Ohio for some time in the in- 
terest of his Company, with headauar- 
ters in Cincinnati. has been licensed as 
an agent by the Ohio department. 








E are in position to consider applications 
of department managers ‘for all lines of 


casualty business. 





READY FOR: BUSINESS JANUARY Ist, 








Southwestern Casualty Co. 


SAN ANTONIO, TEXAS. 
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FIRE and LIFE 
| C. H. BOYER, United States Industrial Department Manager | 








Agee form of Health and Accident Insurance issued by any other 
reputable Company, and many forms not issued by any other 
Company. 

Combination Health and Accident Policies, or Accident Separately. 

Weekly Payment Insurance conducted along the lines of Industrial 
Life Companies. 

Special Inducements offered to Business and Professional Men, 
Housewives and Domestics, and Miners. 

Railroad Installment provided for on the Pay Order Plan of Four, 
Six and Eleven Payments as desired. 


Men With Ginger Can Get The Most For It With The GENERAL 
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ABLE AUDITING in casualty and surety in- 
surance is a recent development, an improvement made 
imperative by the bookkeeping chaos that went on until 
the last ten years. Today, at frequent, regular intervals, 
all worthy companies put an expert, reliable ac- 
countant at the service of each Agent, to accu- 
rately determine and exactly adjust the financial 
relations of Agent, Assured, and Company. This 
is desirable. It gives the Agent a thorough system 
of accounts, relieves him of worry, and allows 
him more time for the more profitable work of 
getting business. It also leads Assured to a true 
and helpful understanding of premiums. 


OMPANY 
ONFIDENCE 


ARYLAND 
ERITS 


ASUALTY 
ETE 


Modern agents, awake to this advantage of science 
in insurance, can become part of an organization 


built on science, by writing to the Maryland 
Casualty Company of Baltimore, the Company that 


HELPS ITS AGENTS. 
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EFFECTIVE ADVERTISING. 





Philadelphia Casualty Talks Interest- 
ingly Through a Neat But Force- 
ful Pamphlet. 





A winning advertisement is one just 
received from the Philadelphia Casualty 
Company, which is gotten up in a bright 
red folder and is styled “Third Visit of 
the Philadelphia Man.” Opening up the 
folder, you have the photograph of an 
attractive personality asking for three 
minutes conversation to talk about the 
“Decennial Income Policy” issued by 
the company. The following is a line 
of talk given for the use of agents: 

“If a man on a modest salary is laid 
up—and statistics show that on an aver- 
age he will be two weeks out of the 
year—his income ceases, and, to use a 
slang expression ‘he’s up against it.’ 
Ten chances to one, he’s been spending 
everything and maybe he’s got to make 
a building loan payment, or his life pre- 
mium is just due—how’s he going to 
meet these calls under the circum- 
stances? The answer is, with a ‘Decen- 
nial Income Policy.’ 

“For a yearly premium of $40 (not $60 
as in the case of a regular Disability 
Policy that pays for loss of life, limb or 
sight)—about ten cents a day—he can 
be assured of a weekly income of $25 
for a whole year, if disabled through ac- 
cident for that long a period, or the 
same amount for six months if illness 
is the trouble. It also takes care of 
him while partially disabled and dou- 
bles up the indemnity for accidents oc- 
curring while a passenger on trains, 
street cars or elevators. 

“Then, too, in putting this policy up to 
a man, you’re offering him something 
that he can realize on without dying— 
you’re offering him personal insurance, 
that he himself gets, besides saving him 
$20 a year—the cost of the death fea- 
1ure which will be taken care of by his 
life insuranee. Yes, I know scores of 
other talking points will readily suggest 
themselves to you. Thought you’d agree 
with me.” 





BARRY IN HARNESS. 





Former Insurance Commissioner As- 
sumes Active Charge of Casualty 


Publicity Bureau. 





Having been relieved of all work in 
connection with the insurance commis- 
sionership of Michigan, which office he 
recently resigned to take charge of the 
newly formed publicity bureau of the 
casualty companies, J. V. Barry is now 
in active charge of the work of the 
latter association. 





“Assumed Risk” by Workman. 





While engaged in oiling the flywheel 
in the Delaney Spring Works, at New- 
ark, N. J., Joseph Zeller, an engineer, was 
badly hurt some months ago. He sued 
for damages, but lost in the trial court 
upon the ground that he had voluntari- 
ly assumed all risk in connection with 
his work. Upon appeal this decision 
was reversed by the Court of Errors 
and Appeals, which held that the pri- 
mary accident that resulted in Zeller’s 
injuries, was caused by poor material 
supplied him to work with, and that it 
was the duty of the employer and not 
the employe to have detected the weak- 
ness. A retrial of the case was or- 
dered. 





Prize for Increased Business. 





General agents in the industrial de- 
partment of the General Accident, of 
Scotland, have been exerting them- 
selves to an unusual degree during the 
present year, stimulated thereto by the 
series of prizes offered by General Man- 
ager Boyer. 

The basis of prize winning is as fol- 
lows: 

“Any general agent who, on Decem- 
ber 31, 1910, has, between December 
31, 1909, and December 31, 1910, in- 
clusive, increased his monthly collec- 


tion in the sum of $100 or over; or 
who, having been appointed since Jan- 
uary 1, 1910, collects $100 or over on 
premiums due in and for the month of 
December, 1910, a cash bonus of- 100 
per cent, of dhe increase so made or 
premiums so collected. The premiums 
reported for the month of December, 
1909, will be taken as a basis for the 
computation, and at least a $100 in- 
crease must be shown by the collec- 
tions made on premiums due in and 
for the month of December, 1910. No 
back or advance, premiums will be 
counted and only such reinstatements 
as are made prior to November 1, 1910. 
For illustration: If the collections on 
premiums due in and for the month of 
December, 1910, show an increase of 
$150 over the amount reported for De- 
cember, 1909, the agent will be paid 
$150 in cash; likewise, if, having been 
appointed since January 1, 1910, he ‘col- 
lects $100 in premiums due in and for 
the month of December, 1910.” 





REBATING IN WISCONSIN. 





Agents Warned Against Thus Favoring 
Assured, and Also Against Taking 
Notes. 





Local agents in Wisconsin inclined 
to divide commissions with their cus- 
tomers, or given to accepting notes in 
whole or part payment of premiums, 


should carefully heed the following 
warning by Insurance Commissioner 
Beedle: 


“The demand for surety bonds for in- 
coming officers has resulted in a num-| 
ber of inquiries with regard to the right 
of surety companies to vary from their 
regularly quoted rates. ‘ 

“The anti-rebate law does not confine 
companies to such rates, but in view of 
the complaints that have reached the 
Department with regard to rebating by 









agents in this connection, it should be 
noted that any reduction in the rates 
must be made by the company and 
cannot, in any event, be made by the | 
agent out of his commission. Such re- | 
duction by the agent from his commis- 
sion is a rebate for which he is liable | 
to fine and imprisonment and the revo-| 
cation of his license for three years. } 

“Tt is the duty of the Insurance Be 
partment and of district attorneys to} 
enforce this law, and the specific atten- | 
tion of public officials approving bonds, , 
and of insurance agents, is called to it | 
that it may not be violated unwittingly. | 

“Complaint has also been made that 
agents, especially of health and acci-| 
dent companies, are taking a note fora 
part of the commission or policy fee, | 
with the understanding that the note is 
only to be paid from a claim on the pol- | 
icy, if any. This is plainly a rebate in| 
violation of the statute and will be so} 
prosecuted.” 





A Million Accident Tickets. 

What is undoubtedly the largest sin- 
gle premium ever paid an accident in- | 
surance company was turned over by | 
the National Insurance Scale Company | 
of Chicago, to the Great Eastern Casu- | 
alty Company of New York last week. 
It was for an even $10,000, and in pay- 
ment of one million accident insurance 
tickets, which the casuatty company 
supplied for use in the vending scales 
of the National Insurance Scale Co. 





Wants $20,000 Damages. 





Trial of the case of Frank L. Benning 
versus the Pennsylvania Steel Compa- 
ny, to recover $20,000 damages for in- 
juries claimed to have been received 
on December 16, 1908, is on at Hagers- 
town, Pa. 

Benning alleged that he was fright- 
fully injured through the collapse of a 
bridge upon which he was working. 





Following an examination of the late- 
ly organized Globe Surety Company, of 
Kansas City, Kan., the Treasury De- 
partment of the Federal Government 
has authorized the corporation to act 
as surety wpon Federal Government 
business. 














Take a look at our 
New York Office 


56 Maiden Lane 
THE BANKERS SURETY Co. 


CLEVELAND 








TO AGENTS AND BROKERS: 


Are you familiar enough with the 
new Liability Laws to advise and 
protect interests? 
We will gladly send any informa- 


tion on request. 


The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 


your clients’ 


The 


of Mew York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, Presidem, 
290-292 Groadway, New York. 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE, 














The ** EMPIRE” 
| STANDS FOR 
Aggressiveness 
Prompt payment of losses 
AND 
Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital,$500,000 | 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary ore ommission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
om aie Chartered 1874 
s 
rensonar accioenr POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 


DANIEL D. WHITNEY, Vice-Pres. 5. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


LONDON GUARANTEE AND ACCIDENT CO., Ltd 


OF LONDON, ENGLAND 
Head Office _F. J. Walters 























CHICAGO Resident Mana yer 
seat nite, 45-49 Cedar St. 
F. W. LAWSON New Yerk 
Gen’l Manager 
ernianueipe Elmer A. Lord & Co. 
Liabifity, Accideat, 145 Milk St., Boston: 
Health, Credit, Burglary Resident Mgrs., = 
and Steam boiler Established 1969. © ———_—_——New Engiand 





THE EASTERN UNDERWRITER 


November 24, 1910. 











ACCIDENT ---- LIABILITY - - - - BOILER 
HEALTH --- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casually Compariy 


HOME OFPICE, INDIANAPOLIS 





AUTHORIZED CAPITAL - + ONE MILLION DOLLARS 





LIBERAL CONTRACTS TO AGENTS 














WE HANDLE ALL LINES FIRE 


LIFE 
THE PERRY SOLICITORS CO. 


INCORPORATED 


GENERAL INSURANCE ACENTS 


A Live Office—Managed by 
Experienced Insurance Men 


10 WALL S’TREET 


NEW YORK 
| surery 














PHONE 554 RECTOR 


CASUALTY] = 


The Southern States 


L i f e INSURANCE 
COMPANY 
WILMER L. MOORE 
PRESIDENT 
Desirable territory available 


Policy contracts up to date. 
Liberal contracts to Agents. 


General Offices: ATLANTA, GA. 
“ That which ¢ comes after ever conforms to that which has gone before ” 


THEN NOW 


“The administration of the Company has “During the two years which have elapsed 
been beyond reproach; its treatment of its | since my previous examination of the Com- 
policyholders has been liberal and its pay- pany, nothing has occurred which would 
ment of its death claims has been prompt and modify the commendatory statements con- 
as free from technical objections as was | tained in my previous report.” 
possible, with a proper regard for the interests | 
of the other policyholders.” | 

—S. H. Wolfe’s Report to the Insurance| —S. H. Wolfe’s Report to the Insurance 
Department of the State of Alabama, De-| Department of the State of Alabama, De- 
cember 31st, 1907. ‘ cember 31st, 1909. 














EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 





GREAT EASTERN CASUALTY COMPANY 


290-294 BROADWAY, NEW YORK 
“THE COMPANY THAT DOES PAY” 
Capital - - . - $250,000 
Assets . - 654,862 
Surplus to Policyholders - - 433,373 
CLAIMS PAID OVER A MILLION DOLLARS | 
LOUIS H. FIBEL, President 
THOMAS H. DARLING, Secretary | 
\| | 
1 
1] 
|| 
| 


GET IN TOUCH WITH 
A LIVE COMPANY 
WITH LIVE POLICIES 
FOR LIVE AGENTS 


BEST COMMISSIONS FOR 
PRODUCERS 


WORTH LOOKING INTO 


C. CLARK HOWARD, Agency Director 
OUR LINES 


Accident and Health 
(Commercial and Industrial) 


Burglary and Plate Glass 











CHICAGO’S FINANCIAL GIANT 





Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





Capital and Surplus Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 





THE FRANKFORT 
MARINE, ACCIDENT INSURANCE Co, 


AND PLATE GLASS of Frankfort-On-The-Main, Germany 
——ESTABLISHED 1865—— 


United States Department, 100 William Street, New York, N. Y. 


TRUSTEES : Bre ‘HARD DELAFIELD, Pres. of National Park Bank 
NST THALMANN, of Ladenburg, Thalmann & Co. 
70 YVESANT FisH, 52 Wall Street, New. 6 
C. H. FRANKLIN, v 8. Mer. and Attorney O. M. SMITH, Sec. U. 8. Branch 


INSURANCES nudiindaiaees 

® Burglary 
Vessel Owners Workmen’s Collective 
Landlords Contingent Individual Accident & Health 
Elevator Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 


LIABILITY— 
Employers 
Public 
Teams 


General 





WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 
materially in securing business. 
DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 
our terms to agents. : 
READING MUTUAL LIFE INS. CO. 


COLONIAL TRUST ELDG. + READING, PA. 














The Only Company in the World that 
*Insures Lives and Guards 
Them Against Disease.” 





AGENTS WANTED 





Apply to F. E. McCMULLEN 
2nd Vice-President and Superintendent of Agencies 
Home Office Bidg., 35 Nassau St., New York, N. Y. 








E. E. RITTENHOUSE, Pres. 





THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORH CITY. 
$9,607,864.46 
Capital and Surplus 3,378,053.64 
Losses paid to June 30, 1910 33,065,866.09 
This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers, Public, Teams, Workmen’s 
Collective, Elevator and General Liability ; ; Personal Accident, Health Physicans’ 


Liability. 
OFFICERS 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and 8ec. HENBY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 
FREDERICK. BR JONES, 4th Asst. Secretary 

















